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TAKE VIGEROUS EXCEPTION 


REPLY TO "RITTENHOUSE, 


Penna, Fire and the Union of Phila- 
delphia, Deny Charges of 
Colorado Commissioner. 


As stated in last week’s issue of 
the Eastern Underwriter, Col, R. 
Dale Benson, president of the Penn- 
sylvania Fire, of Philadelphia, and 
William Muir, president of the Union 
Fire, of the same city, have taken 
vigorous exception to the conclusions 
reached by Insurance Commissioner 
Rittenhouse of Colorado, as a result 
of a lately concluded examination of 
the two companies by Actuary Hann 
of his department. 

Mr. Rittenhouse contended that be 
cause of heavy losses suffered by the 
Union during the San Francisco con- 
flagration of 1906, which loss im- 
paired its capital, the company hav- 
ing failed to advise the Colorado In- 
surance Department of its true con- 
dition, was no longer entitled to do 
business in his State and its license 
was accordingly revoked. 


In the case of the Pennsylvania | 


Fire, the commissioner averred that 
having assumed close to $400,000 of 
indebtedness incurred by the Union, 
with practically no security therefor, 
the amount should have been in- 
cluded among the company’s liabili- 
ties, and that for failing to so record 
it he proposed suspending the Penn- 
sylvania’s Colorado State license for 
a period of six months. 
Position of President Benson. 

Addressng. Commissioner’ Ritten- 
house, President Benson explained 
the position of the Pennsylvania Fire 
thus: 

In further response to your favor 
of Oct. 26,, received on Oct. 30, and 
receipt of which was acknowledged: 

“In re the subject-matter therein 


referred to wherein it is stated that | 


its an- 


this corporation reported in 
31, 1906, 


nual statement as of Dec. 


copy of which was officially trans- | 


mitted to the insurance department 
of the State of Colorado, an item of 
$300,722.86, which represented the 
contract or obligation of the General 
Trus; Co., 
sumed the indebtedness of the Union 
Insurance Co, of this city to this cor- 
poration, as re-insurers, consequent 
upon the disaster as San Francisco, 
in April, 1906, to which contract or 
obligation to further secure its pay- 
ment there was given as collateral 
8,400 shares, or 84 per cent. of the 
capital stock of said Union Insurance 
Co. 

The amount above stated was re- 
ported as cash in the item of said 
report as ‘deposited in banks,’ there- 
by constituting part of the assets of 
this corporation. 

“Your letter charges that the con- 
version of that contract or obligation 
by a sale as therein set forth, caus- 
ed this bill receivable or claim due 
this corporation for monies paid out 
on account of the re-insuring com- 
pany, to become a liability, and that 
the admitted assets as reported 
should have been an amount less the 
amount of the item under discussion. 

“Your letter also charges that the 
officers of this corporation wrongful- 
ly swelled the assets, 


(Continued on page nine.) 


which corporation had as- | 


violated the | 
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| of the Provident Savings affairs, 
| a determined 


$3.00 a Year ; 


STILL TRYING 10 SETTLE 
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YET HELD BY BANKS. 


Thomases Only Able to Secure Re- 
turn of Limited Number Provi- 
dent Savings Life Shares. 


had 
tween Super- 
Otto Kelsey, 


Commis- 


An extended conference 
in this city ye 
intendent of 
of New York, 
sioner E. E. Ritt 
the 


was 
sterday be 
Insurances 
and Insurance 
of Colorado, 
affairs of the Provi- 
dent Savings Life As Society, 
which org 


enhouse 
relative to 
urance 
critically 
the 


anization is being 


examined by representatives of 
two States 
An adjourned 


ciety’s dire 


the So- 
sched- 
to con 


ctors was likewise 


uled for vesterd rnoon, 
shed at the reg 
ld on the 


ymases an 


clude business 
7th inst 
While the Th wear to be 
making 
control of 
stock, 
sold to a syndicate 

they have able to 
part, the aid given 
Timothy L. Woodruff. the 


president of the Society, 


strenuous fforts to regain 
the Pro 
which over a 1 ith age 


vivania 


Savings 
» they 
Penns 
been lo so, only in 
them by 

former 
who has 


best 


despite 


to conserve the 


eyholders. 


pledged himself 
interests of the po 

Some of the holding 
dent Savings k as collateral 
loans made Thomases 
it until ities of at least 
equal worth be substituted therefor 
while matters have been lediv 
complicated through the holding of a 
$50.000 note by the Hamilton Bank, 
of this which recently suspend 
ed business. This note given by the 
Pennsylvanians to the Thomases 
was immediately unted by the 
latter. It becomes dee Tanuary 7 
next, and its makers demand a guar 
antee that they will not be required 
to meet it. Such assurance has not 


Provi 
for 
the decline to 


secur 


release 


deci 


city, 


disceo 


| yet been given. 


depart- 
prohing the So- 
What 


Meantime the insurance 
ment examiners are 
cietv’s books and other records 
they have found has not been dis 
closed Commissioner Rittenhouse sav 
ine when questioned in the matter: 

is not richt fAiseves the de 
luring its 
examina- 


of an examination 

progress. I undortack this 
tion to learn the financial eondition 
of the comnanv and to see that the 
policvholders cot a soevare deal in fi 
nancial matters at vis time The 
stock contro of this 
character nortance 
to an insnrance commissioner He 
is concerned vith the nre 
servation of the polie inter 
ests, and if he is satisfied that they 
will receive just treatment it mat- 
ters little who owns the stock of rec- 
ord.” 

Mr. Woodruff is still confident that 
within a few days he will be unable 
to regain control of al! outstanding 
stock of the organization. and when 
this is done a board of directors and 
new officials will be placed in charge 
and 
regain 
it has 


1 of a enmnany 
is not of vital 
nr'neinall 


holder 


made to 
prestige 


effort 


for the Society the 


‘ Jost during the past few months. 





Are the Companies Bluffing Beedle? 
Giving Both Sides a 
Hearing. 


One of our subscribers in Wiscon- 
sin takes issue with Eastern Under- 
writer on the Wisconsin situation, In 
a letter to us he says: 

“The Insurance Commissioner has 
not up to this writing, answered Mr. 
Rhodes, and I personally do not think 
that he will. In fact, if I were the 
Insurance Commissioner, I certainly 
should have ignored Mr. Rhode’s let- 
ter. Anyone could read between the 
lines that it was written in a dicta- 
torial spirit. 

“The people who had charge of 
the framing of the laws in this State, 
as well as the Insurance Commission- 
er, have made up their minds that 
the insurance companies are trying to 
‘bluff’ them. They confirm this the- 
ory by the fact, that while the bills 
were before the Governor, every com- 
pany telegraphed and send represen- 
tatives, stating that they would posi- 
tively auit the State if he signs the 
bills. The bills were signed in spite 
of the protest from the different com- 
panies and agents, and the insurance 
politicians now claim that the com- 
panies will not quit the State, for as 
a matter of fact, two days affer the 
Governor signed the bills. the North- 
western made an official announce- 
ment that thev will comply with the 
laws of the State. 

“It seoms that the Home Life and 
the Phoenix have about decided to 
quit. This makes five companies in 
all, counting the Germania, the Mich- 
igan Mutual and the Eauitable. I 
do not see how any stock comnany 
can continue business in this .State 
and comply with Chanter No. 391, 
which defines the rights of policy- 
holders and stockholders in unas- 
signed surplus. 

“The insurance agents generally 
are complaining and a number of 
good men are leaving the business 
entirelv. which I think is due primari- 
lv to the uncertainty as to whether 


the companies will remain in Wis- 
consin or not.” 
We are pleased to hear from our 


subscribers as to conditions prevail- 
ing in their respective sections, as 
this is the way one may get an idea 
as to public sentiments, but we fear 
our friend has wholly misunderstood 
the situation in this instance. 

It has been our privilege on sever- 
al oceasions to discuss Wisconsin af- 
fairs not onlv with Mr. Rhodes but 
with officers of several other compan- 
ies. In no instance have we noticed 
a desire to bulldoze or be dictatorial. 
With all sincerity company officials 
do not understand the Wisconsin 
Laws, consequently they would not 
know whether they were complying 
with them or not. 

Some that are clear are so worded 
as to make a company liable to pros- 
ecution and punishment at any time. 
Take for instance the law which re- 
quires a company at any time upon 
application to furnish a policyholder 
a counterpart of the annual state- 
ment furnished the Insurance Depart- 
ment. Many companies have for 
years printed and sent a very com- 
plete detailed statement to policy- 
holders, and kept a stock to be for- 
warded upon application. But such 
a statement would not comply with 
the letter of the Wisconsin law. 

The law not only imposes a pen- 
alty upon the company limited to $5,- 
000, but also to the individual in the 
company guilty of violation of not 
exceeding $1.000 fine and one year 
imvrisonment. 


Now we would imagine that the 


thought of languishing behind prison 
bars in Wisconsin for one year with- 
out knowing just what crime has been 
committed will deter many men re- 


sponsible 


for home office manage 


THE EASTERN 


recommending that their 
continue in the Badger 


ment from 
company 
State, 

Why does not Commissioner Beedle 
come out and say what the law 
means? Is it because he does 
not know? The Governor expressed 
ignorance of the provisions when 
signing them. This we believe is the 
real trouble in Wisconsin. 

So far from “bluffing” the German- 
ia Mutual Benefit, Manhattan and 
other life companies have already 
given notice that they will not con- 
tinue to operate in Wisconsin another 
year. 





Renewals Percentage High and 
Agency Organization Producing 
a Satisfactory Business. 


From reports given out it may bs 
said that the business of the Royal 
Union Mutual Life of Des Moines fcr 
1907 will be all right. It is exsjected 
that about $4,500,000 will be secured 


during the year and that the net 
gain in insurance in force will be 
about $2,000,000. The comnany will 


close the year with $18,000,000 insur- 
ance in force and assets of over $2,- 
000,000. A noteworthy feature of the 
results for 1907 is the percentage of 
renewal of the business secured last 
year. The figure will be about 75 
per cent which is an excellent show- 
ing. 

The Royal Union 
men who are well known and held 
in high esteem in Iowa, President 
Frank D. Jackson was in his election 
as governor, accorded its highest hon- 
or. Secretary Sidney A. Foster is 
one of those whole-souled, jovial fel- 
lows who would disperse gloom as 
the sun drives away a fog. These 
two men organized the Royal Union, 
were for a long time its only solici- 
tors and have worked persistently to 
make the company attain its present 
success, 

The company now 
best agency organization 
in its existence, operating on com- 
missien and renewal basis. Secre- 
tary Foster periodically visits the var- 
ious agencies and gives some valuable 
advice. One thing is sure, he can 
give them an excellent example of 
raniditvy in work. Few men can “eat 
up” work anicker than he. 

The Royal Union is about to move 
into new offices in the new Fleming 
Building, 


is officered by 


possesses the 
ever held 


Testimonial To Old Employe. 





At the last regular meeting of the 
3oard of Directors of The Union Cen- 
tral Life, of Cincinnati. the following 
resolution, presented by Mr. C. B 
Wrirht, was unanimously passed by 
the Board: e 

“Resolved. That Mr. Marshall, vice- 
president. be reanested to convey 
to Mr. J. F. Heffelfinger, Manager 
for Central Ohio the cordial and sin- 
cere appreciation of this Board for 
the long term of faithful and untir- 
ing service which he has given to 
this company, extending over a period 
of thirty-six (36) vears: at ihe same 
time exevcssing to him our regret 
that he has deemed it necessary, on 
account of ill health, to present his 
resignation and to sever the pleas- 
ant relations which have always ex- 
isted between Mr. Heffelfinger and 
the officers of the company.” 

Mr. Heffelfinger, as stated above, 
resigned as manager at Sprinefield, 
O.. after a period of service of over 
a third of a century. bis idea being 
to go to Southern California for a 
vear in an endeavor to build up his 
health. He was immediately tend- 
ered a solicitors contract which he 
siened, the officers being extremely 
Joathe to part company with him en- 
tirely, 
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NORTH AMERICAN LIFE. 


Company Reaching Into New Terri- 
tory and Making Desirable 
Connections. 





Under the energetic administration 
of President Lee B. Durstine, the 
North American Life, of Newark, N. 
J., is extending its field of operations 
and attracting to its service a num- 
ber of men of ripe experience and 
established reputations. Organized 
early in the present year the com- 
pany has a fully paid-up capital of 
$200,000 and a liberal surplus, every 
dollar of which is invested in high- 
grade bonds. It writes non-participat- 
ing business exclusively, its contracts 
“combining all the attractive features 
of several old forms of insurance, 
eliminating the objectionable ones, 
and includes many new and attractive 
ideas suggested by the recent critic- 
isms of the old.” 

A noteworthy matter in connec- 
tion with the North American is that 
its directors are all “practical life 
insurance men of long and varied ex- 
perience, beginning with a rate book 
and application blanks, and working 
up through the various branches to 
their present positions.” This being 
true these men have an intimate 
knowledge of the difficulties encount- 
ered by the agents in the pursuit of 
business, and are ever on the alert 
to aid in every possible way the field 
men. 

Late accessions to the company’s 
rank are Knox and Swirles, of Chicago, 
who have charge of Illinois. These 
men were formerly with the New 
ork Life and wrote a fine business 
for that institution. The record 
achieved with the latter company 
they propose duplicating for the 
North American, and there is every 
prospect that this will be done. 


DEFERRED ANNUITIES. 





Civil Service Reform League Favors 
Compulsory Insurance of Gov- 
ernnent Employees. 


In presenting its report at the re- 
cently held annual convention of the 
National Civil Service Reform Leag- 
ue, the special committee on super- 
annuation, held that there was no 
pressing need for the Government to 
pension its civil employees who have 
outlived their years of usefulness, but 
strongly recommended that all em- 
ployees be compelled to take out 
from reputable life insurance com- 
panies, deferred annuities payable at 
age seventy. 

A capital suggestion and one that 
might with profit be adopted by pri- 
vate as well as public employers. 





FRICKE NOW PRESIDENT. 





Former Insurance Commissioner Be- 
comes Head of Fellowship of 
Solidarity. 





Rejecting the reinsurance proposi- 
tion made by the Postal Life. mem- 
bers of the Fellowship of Solidarity, 
an old line life insurance organiza- 
tien of New York, recently conclud- 
ed to continue in business under more 
segressive management. Dr. W. A. 
Fricke. former insurance commission- 
er of Wisconsin was accordingly elect- 
ed its president, and Elmer H. 
Dearth, ex-insurance superintendent 
of Minnesota, vice-president. 


Not a Dissenting Vote. 





The meeting of the policvholders 
of the Des Moines Life, called for 
the purpose of considering the advis- 
ability of changing to a stock com- 
panv. was held as scheduled and large- 
ly attended. The proposition was dis- 
cussed thoroughly and inquiry invit- 
ed from those in attendance, When 


the question was put to a vote, each 
item in detail being taken up sepa- 
rately and voted upon, it was to the 
pleasure of President Rawson and his 
associates found that there was not a 
dissenting vote. The apportionment 
of stock has not been made, but it is 
stated that the requests from policy- 
holders if satisfied would necessitate 
a much larger capital than was antic- 
ipated. 

President Rawson states that the 
business of the company was never 
more satisfactory and was never se- 
cured at a lower cost. The company 
is now nicely located in its own home 
office building. 





New Building for Bankers’ Life. 


The Bankers’ Life, says the Insur- 
ance Field, has accepted plans froin 
Proudfoot & Bird for a handsome six- 
story building to be erected in Des 
Moines next spring. The building 
will be built at Sixth and High streets 
and will cost about $85,000. It will 
be constructed entirely of stone an.J 
terra cotta and it will be the only 
one in Des Moines built of these ma- 
terials. The first story will be built 
entirely of cut stone and above that 
huge, attached stone columns will rise 
to the roof. It will be the most deco- 
rative office building in the city. 





“To Protect Their Interests and Legal 
Rights.” 

For the avowed purpose of “pro- 
tecting their interest and _ legal 
rights,” a number of policyholders of 
the Mutual Reserve Life, of New 
York, met at New Orleans, on the 
7th inst., and formed an association. 
J. Hymans, speaker of the Louisiana 
House of Representatives was chosen 
permanent president of the organiza 








tion, and W. B. Robinson its secre- 
tary. 
Personal Work. 
J. J. Parker, of Cleveland, Ohi», 


completed twenty-one years of service 
with the New York Life on July 1 
last. In that period he wrote per- 
sohally insurance aggregating $15,- 
000,000, and never accomplished het 
ter results than he is securing today 





As was anticipated would be the 
case, Insurance Commissioner Cole, 
of Mississippi, has re-licensed the 
Mutual Reserve Life Insurance Com- 
pany, of New York, to do business 
in that State. 





Charles L. Thompkins has resigned 
as an agency supervisor for the 
Equitable Life, and opened a branch 
office at Springfield, Mass., for the 
Metropolitan Securities Company of 
New York. 





To the estates and beneficiaries of 
617 of its policyholders the New York 
Life Insurance Company paid $1,899,- 
880.79 last month, and in the same 
period it returned to 5,668 living pol- 
icyholders, $2,522,852.27. What per- 
centage of the large sums above 
hamed would have been saved by the 
assured without the adoption of life 
insurance as a medium, is an interesi- 
ing speculation. 





“Allow me to congratulate you up- 
on the article ‘Life Insurance a Bul- 
wark of Strength’ in your issue of 
October 31st. Editorials of this kind 
deserve a much larger circulation 
than merely among the ‘boys.’ This 
masterly compilation should be re- 
printed in every newspaper in the 
land. Mv hat off to vou and your 
‘punch’ of clever writers: I thorough- 


ly eniey your periodical, and wish 
you all possible success.” Ludwig 
Merklein, manager, Germania Life, 


894 Temple Bar Building, Brooklyn, 


eve ‘ 
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THE LOCAL AGENT. 





How Some General Agents Waste A 
Great Deal of Time and Money 
in Fruitiess Endeavor. 





(Extract from an address delivered 
by Sidney. A. Foster, Secretary of 
the Royal Union Mutual Life of Des 
Moines, at a convention of Ohio rep- 
resentatives of the Company.] 

I wish to call your attention very 
seriously, to what is termed the 
“local agent”, You spend your money 
and your time to find in each com- 
munity an available man to represent 
the Company. You urge and you 
coach him, and you finally succeed in 
making a contract—a generous con- 
tract—such an one as you know, if 
the local man will give attention with 
energy and industry, he can make 
better wages every week than he has 


before made in a month. Sometimes | 


I think you offer too much; in your 
desire for business, you give all there | 
is in it, The contract is approved by 
the Company, and the expense of | 
an official certificate and supplies is 
borne by the Company; this, added | 
to your own expense, makes a con- 
siderable item, 

Now, what do you get for it? In| 
most instances, neglect and indiffer- | 
ence—nothing. Then, after writing | 
and urging action, you conclude to | 
make a personal visit, at your own 
personal expense for railway and ho- 
tels. The local agent scratches his | 
head, and then tries to think of some- | 
one to interview. In a majority of | 
times, he has not done a bit of can- 
vassing, until he sees you arrive in 
town; then, instead of taking you to 
a prospect that he is reasonably sure 
of securing, he steers you up against 
the man he dare not solicit; you @- 
the work, and, if successful, give the 
local agent the commission, hoping 
it will spur him to action. You leave 
town while he is full of promises, but 
in most instances, the local agent 
goes to sleep again and awakens not 
unti] your next appearance. You do all 
the work, and, with the company, pay 
all the expenses, while the local 
agent gets all the profits. I have 
sometimes written letters to these 
“local agents”, enclosing a stamped 
envelope for reply to the home office, 
and many times had no _ response 
whatever. 

What Sells the Goods. 

Now, gentlemen, this must in some 
way, cease. If, on a trial the local 
man will do some hustling, show 
within thirty days some evidence of | 
the wisdom of your designation in 
naming him to represent the com: | 
pany in the local community, you | 
must take up his supplies, and the 
local man must admit himself a fail- 
ure—not because he lacked the abil- 
ity, but because he lacked the indus- 
try. This leads me to another point 
to consider and commend to you. It 
is not the company that sells the 
insurance, but it is the man who car- 
ries the rate-book and uses it with 
energy and enthusiasm. It’s the man. 








If the company sold insurance, then, 
so far as the Royal Union is known, | 
it would have all the business; be- 
cause it is, in results, in policy and | 
in security to the insured, surpassed | 
by none. It is in a class by itself, 
as results show. Then it is the man 
—the man who works. To further 
justify this assumption, I have only 
to call your attention to the always 
present fact that companies of less 
merit continue to write large busi- 
ness. 
Having A Definite Aim. 

Sometimes the man sells an arti- 
cle that is way below the standard; 
he goes through a community like 
a prairie fire—takes everything in 
sight. It is the man, He may have 
nothing good to the purchaser, but 
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NATIONAL LIFE INSURANCE CO., 


MONTPELIER, VERMONT. 


Established ih 1850. Operating in Thirty-eight States. 
JOSEPH A. DE BOER, Prest, H. M. CUTLER, Treasurer. 
JAMES T. PHELPS, Vice-Pres. | A. B. BISBEE, Med. Director. 
JAMES B. ESTEE, 2: Vice- Pres. C. E. MOULTON, Actuary. 
OSMAN D. CLARK, Secretary. F. A. HOWLAND, Couns l. 

This Cowpany held January 1, 1907, and gained during the past decade : 


ASSETS, e $ 37,511,373.24 - Gain, 177 per cent. 
SURPLUS, - $ 4,224,287.21 - Gain, 155 per cent. 
INSURANCE, - $151,253,090.00 - Gain, 109 per cent. 


Its life, term and endowment contracts are liberal and attractive, 
J. F. MAKLEY. Gen. Mgr., |} J.V. ALEXANDER, Gen. Mgr..« 
149 Broadway, 1134-6 Granite Bldg , 
, New York, N. Y. Rochester, N. 
H.M. MULLENNEAUX, Manager, A. H GSELLER, Manazer, 
119 State 8t., 9 Clinton St., 
Albany, N. Y. Newark, N. J. 
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Chartered 1874 
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Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 
‘Combines legal reserve safety with fraternal economy”’ 
An exceptional opportunity for producing agents, 
WM. MONTGOMERY, Sec'y 





be makes the purchaser believe, by 


|Gorner 12th and G Streets, N, W.., Washington, D, C, 


The New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 
spect,—including provisions 
for 


Days of grace; 

Change of Beneficiary; 

Annual Loan and Cash Values; 

Extended Insurance; 

Payment in Instalments, 
Limited or Continuous, 


Agents wanted in unoccupied 
territory. Write the Home 
O.fice, Des Moines, Iowa. 





his personality and by his industry 
in himself, instead of the article of- 
fered for sale. He goes at his work 
with ginger—a confidence that makes 
the purchaser feel satisfied, and 
pounds away and wins, He sells shod- 
dy at higher than broadcloth prices. 
Why? 3ecause he works with but 
one aid in view—success. This class 
of men get bigger pay for selling a 
shoddy article, than you can get for 


the real stuff, because the money he 
collects is not put into the quality of? 
the goods, but goes to compensate 
the sale. Certainly, if it goes into 
the expense of the sale, it cannot go 
into the quality of the article sold. 


This man is sometimes called a “fak- 
er” and his article called a fraud, af- 


ter the sale is made, and it is too 
often the case that people who have 
been faked by the energy of the 
smooth-spoken salesman, declare 


against all salesmen in the same line. 
When this is the case, it is for you 
to insist, persistently on an oppor- 
tunity to show your credentials of 
good faith, good conduct and square 
dealing—not with the expectation of 
immediate results, but to overcome a 
prejudice, based upon a former de- 
ception, and right yourself in the 
eyes of those who have been deceiv- 
ed. Later, this will bear fruit. Do 
not do this by attacking the “fake,” 
for that condemns the intelligence 
and judgment of the one deceived; 
but you can show the superiority of 
your own plans, methods and man- 
agement, and the plans, methods and 
management of your own company. 
Man Wants Employment. 


I will say this: There are just as 
honest, upright and reliable men 
selling Life Insurance, as can be 


Bankers, Merchants, 
Lawyers or Doctors. The first and 
final ambition of man is to find em 
ployment—employment that is re- 
munerative: work—work that is re- 
} munerative, and gives the best re- 
turn for the effort made. No field 
offers today a better opportunity for 
employment and success than the 
Life Insurance field affords. It is not 
the field, however, for the drone, 
nor the lazy man, It is a field of 
work—hard work. It is a highly hon- 
orable calling. It is delivering to 
every purchaser a deed to an estate 
in fee simple—a warranty, flawless 
deed, It is not speculation—it is pro- 
perty: the amount is fixed entirely 
by the determination of the purchas- 
er, but its value is not possible to 
discount nor is it possible for it ta 
fluctuate. 

The thing you wish to possess, is 
jthe ability to increase your sales 


found among 








To sell any article that is good. you 
must know its worth and value in 
yourself and for yourself. Consider 
the adaptability of the article to the 
one to whom you would sell it, and 
give every man a square deal. You 
are dealing with men who know 
nothing of the business, except in the 
most general way. You must know 
the value of your article; you must 
appreciate the value of your own 
time and the value of the time 
given you for an interview. Go 
directly to the point—the great point 
—that to every man you seil, his es- 
tate is increased by the amount of 
the face value of the policy, and soon- 
er or later the company must redeem 
the policy in cash. 





DIVIDEND RECORDS. 


Difficulty of Making Fair Comparison 
Between Companies in the Mat- 
ter—Some Examples, 





In a recent issue of the Providence 
(R. I.) Journal, a writer, evidently 
well versed in underwriting affairs, 
explained the manifest difficulty of a 
proper comparison of dividend rec- 
ords, between life insurance compa- 
nies, a practice that is freely indulged 
in, frequently by those who under- 
stand its fallacy. To quote the arti- 
cle: 

“Are comparative dividends records 
as published by many life insurance 
companies, or their agents, of what 
they term like policies, just? Let us 
first consider what are like policies 
Are two policies, both twenty pay- 
ment life, issued at the same date; 
same age: for the same amount, and 
with practically the same premium 
rate, both receiving annual distribu- 
tions, like policies? They may be 
widely different in many of the re- 
strictions and privileges contained in 
them. Every liberal feature found in 
one policy and not found in another 
effects the relative accumulation of 
surplus. Liberal privileges cost 
money. while restrictions save money. 
That is. they save the payment of 
money to policyholders Big divi 
dends simply mean a low-priced pol 
icy. If big dividends are the result 
of limited privileges and numerous 
restrictions, then such a policy may 
be far less desirable than one con- 
taining more liberal features, an 
fewer restrictions. but on which divi 
dends are, for this reason smaller 
and the net cost therefore greater. 

“Suppose, for instance, one policy 
becomes a claim at death, or age 75 
or 76: while the other becomes a 
elaim at death, or age 96. Or one may 
provide annually, after the third 
year, for paid-up and extended insur 
ance, and cash and loan values; th 
other granting an annual option on 
paid-up and extended insurance only. 

“In one case the paid-up insurance 
values whith become optional from 
the third to the nineteenth year, in- 
clusive, participate in the company’s 
distributions of surplus and have’ a 
guaranteed cash surrender value of 
the full reserve (Massachusetts laws) 
while in the other cash values 
such paid-up policies, are only 50 to 
90 per cent. of the reserve 

“One contract provides that insur 
ance carried in full force under the 
extended option shall be without de 
duction of further premiums in the 
event of death: shall continue to par 
ticipate annually during the period of 
extension, and the future value of tl 
extended insurance can be converte] 
into cash, the amounts being guar- 
anteed and endorsed on the extension 
contract given in exchange for the 
original policy; the other makes pre 
mium deductions in the event of death 
and gives neither participating nor 
cash surrender privileges during the 
period of extension. 

“Suppose surrender values are larg- 
er in one case than in the other, » 
that one company pays a dividend at 
the end of the first year; the other 


THE EASTERN UNDERWRITER. 


November 14, 1907. 








LIFE INSURANCE VS. SAVINGS BANKS. 


Let me state first that there may 
possibly be a man so methodical in 
his habits and so easy in his fi- 
nances, that he would upon a given 
day go to a savings bank and depos- 
it annually, semi-annually, or even 
quarterly, a certain precise sum such 
as he would pay to an insurance 
company. There may be such a man, 
but the average mortal would do it 
but once or twice. When any one 
states that by putting such a sum in” 
the bank it will equal the value of 
life insurance in thirty years, we 
must admit the theory, but we will 
not that of the practice, and yet the 
one single element which makes life 
insurance necessary, and its chief 
argument, has been left out, that of 
the uncertainty of human life. 

Of a thousand men, such selected 
lives as will pass the medical exam- 
iner, and every one knows that these 
must be the best in every communi- 
ty, two hundred and seventy-five will 
have passed away before a savings 
bank deposit will accumulate to the 
value of a life insurance policy. 

Let me illustrate by a single ex- 
periment. Take two thousand men, 
all married, each owning a house and 
lot with a little mortgage on them, 
so the owners will see the necessity 
of prudence; suppose them twenty- 
five years of age, and allow each of 
them a comfortable income, so they 
can save a hundred dollars a year 
without more than ordinary economy. 
We will divide them into two classes 
—one thousand of them, at the re- 
quest of their better halves, deposit- 
ing their savings in the bank, while 
the other class, yielding to the im- 
portunities of a life insurance solici- 
tor, take out a $5,000 policy, which 
can be had in most companies for 
about a hundred dollars a year. 

We will, if you please, allow four 
per cent. compound interest on the 
savings bank deposits and take no 
account of the life insurance divi- 
dends or accumulations. 

A year passes away and we have 
sixteen widows, eight with $104 in 
cash, not enough for the last sick- 
ness and funeral expenses, and eight 
others with $5,000 each. For five 
vears this monotonous round will be 
the same, the slight shrinkage in 
numbers being equaled by the in- 
creasing death rate; and as we look 
about us we have forty widows whose 
husbands have saved from $104 to 
$563.30; and we also have forty oth- 
er widows who are able to keep their 
homes with their $5,000. Let anoth- 


at the end of the second. The latter 
may pay a double dividend the 4fth 
year, but they who previously with- 
drew have received one more discri- 
bution in the first company than they 
would have in the second. 

“Suppose one company distributes 
its surplus on a quarterly or semi- 
annual basis. and in the event of 
death withholds the accrued but un- 
paid balance, while the other com- 
pany pays the entire annual dividend 
with the first quarterly or first semi- 
annual premium of each policy year 
after first. 

“Suppose one company pu's the 
policy on a savings bank basis wd 
pays the current dividend with a cash 
surrender or equivalent value, while 
the other company makes the pay- 
ment of the current dividend condi- 
tional upon the payment of the next 
premium; or, suppose on the twenty 
payment life plan, at the end of twen- 
ty years the distributions cease, or 
take a drop in one company, while In 
the other they are continued, and on 
an increasing scale, a comparison of 
two policies embracing only the pre- 
mium paving period would therefore 
be unjust. 

“In other words, dividends are not 





er five years roll by and we have 
eighty-one in each class; one lot has 
had $5,000; the others from $104 to 
$1,248. We will not look into the 
family histories and ask how many 
homes have been sold under a fore- 
closure, how many children  strug- 
gling for a living, or how many pre- 
maturely old women we have. 
Fifteen years have passed. The 


eight a year is still rolling on, and 
We see both classes having their own 
way—putting their money into sav- 
ings banks and into life insurance. 
One hundred and twenty-two widow- 
ed families in each class; the forty- 
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terrible death rate that takes off | 
| Rates of Premium Extremely Low 


and still further reduceg by 





Annual Dividends, 





one new ones have drawn from the | 


savings banks the past five years 
sums ranging from $1,402.58 to $2,- 
082.45, the others still receiving $5,- 
000 each. 

The second decade is reached. For- 
ty-four more households are in 
mourning. The insured cones have 
received $5,000, the others sums rang- 
ing from $2,269.75 to $3,096.92, and 
the survivors have reached the age 
of forty-five, 

Shall we go on? It will be seven 
years more before any of the bank 
class will receive as much as the in- 
sured class, and during that time sev- 
enty-two widows will be added to 
each class. There will then be two 
hundred and thirty-eight in each 
class, or four hundred and seventy- 
six in all. Nearly one-quarter of the 
whole number who started in the 
race have passed away. If we could 
have it what do you suppose would 
be their opinion now it is too late? 


1860 47th Year 1907 


Home Life Insurance Company 


of New York. , 
GEORGE E. IDE, President. © 
ME Bikiieschs <kaises st $19,009,550.82 
Liabilities (including Divi- 
dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 
(Deferred Dividends) ..1,621,413.00 
INGE DOPOD. ccccccccsse 1,083,648.98 
Insurance in Force ...... 86,113 ,559.00 


“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

. ) __. 
THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 


s 





Would it be any answer to say of | 


these that elected the savings bank 


class that they made-a mistake? Is | 


this sufficient for the misery, the 
distraction and the perplexities of 
twenty-seven years? And who shall 
answer for the homes broken up, the 
children uneducated, or forced to 
toil at a tender age, the dwarfed and 
stunted lives that cannot be lived 
over again, and the mistakes recti- 
fied among the two hundred and 
thirty-six whose protectors failed to 
see the one way of safety, that of 
life insurance for the family; protec- 
tion until a competence was acquir- 
ed, or the family able to take care 
of itself—Folsom. 

Note—The cash surrender value of 
the Insurance Policy and the divi- 
dend additions would be a_ goodly 
portion of the total premiums paid 


in thus making a secure provision | 


for old age, infirmity or poverty. 


all that is to be considered in iife 
insurance. The intelligent insurer 
will select a contract for what it con- 
tains, investigating at the same time 
the established customs of the com- 
pany and the legal conditions back 
of the policy which will not necessar- 
ily be printed in detail in the policy 
contract. 


Trouble seems to follow in the 





agents—simply gave brokers 20 to 25 
per cent.—was getting all the bus- 
iness desired and now some one i3 
rude enough to say that the. bank 
where most of the money is deposited 
has suspended. Hard luck, P. B. 


A three-story fire department for | 


a fifteen-story city, is not a bad ex- 
pression. At any rate underwriters 
generally are of the opinion that con- 
siderable improvement has_ been 
made at New Orleans. j 


CAUTION. 


D? you know that excessive CAUTION 
—carried to the exte:.t of timidity—is 
responsible for more failures than pre- 
cipitancy ? An ZFFORT, venturesome 
though it may be, is better than to be 
forever ‘‘Getting Ready.” 


Have you ever felt chavrinned that you 
are not further a‘ivanced than you were 
this time last year? Time is flying— 
every minute counts. The remedy f r all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law aud IN ADDI- 
TION pay asalary sufficient to keep the 
wolf from the door. < 

If yu have the elements of success in 
your make-up let us show you how to 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Correspondeace Strictly Confidential. 





THIS ISTHE POLICY 


You Have Been Looking For 
wake of P. B. Armstrong. He was | 
getting along swimmingly with his | 
Excelsior. Paid no commissions to | 


Contains Entire Contract. 
Every Feature Guaranteed 
No Estimates, no 
Dividends. 
Unusually Low 
Rates. Ask 


THE PRUDENTIAL 


for Booklet Describ- 
ing its NEW Low- 
Cost Policy Just Out. 
We want Agents, 
We want Managers, 
We want YOU! 





' The Prudential Insurance Company of America 


Incorporated as a Stock Company by the 
State of New Jersey. 


| JOHN F. DRYDEN, President. 


Home Office, NEWARK, N. J. 
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TAXATION OF LIFE INSURANCE COMPANIES. 


THE EASTERN UNDERWRITER. 





The meeting of the Joint Commit- 
tee of the Ohio House and Senate re- 
specting insurance legislation, was 
called for the purpose of consider- 
ing the question of taxation of life 
insurance companies. This is a very 
important subject and one of the most 
menacing problems confronting life 
insurance companies. The laws of 
Ohio are especially severe in this re- 
spect. A prominent officer of an Ohio 
company, who is not seeking any pub- 
licity in the matter, furnished the 
committee, through its chairman, the 
following brief on the subject, which 
should at least enable a vision into 
the other side of the question: 

The taxation of life insurance in- 
terests involves not only the present 
but the future welfare of a large and 
increasing portion of our population. 
The only political or economic justi- 
fication for a tax on life insurance, is 
in harmony with the theory that has 
been advanced that “it is easily as- 
sessed and collected.” It is a fact 
very well and generally known that, 
when the Insurance Department of 
the State of Ohio was organized some 
thirty-five years ago, a sufficient 
amount in the way of fees to be col- 
lected from the companies for the 
support of the Department was all 
that was expected to be paid by the 
companies. The idea that the de- 
partment should become a source of 
revenue to the State was not even 
dreamed of. The only fear, appar- 
ently, was that the department might 
become a burden upon the State, The 
result is that after thirty years of 
experience the companies have had 
imposed upon them a large tax 
amounting to 21-2 per cent upon the 
gross premiums received in the State, 
so that, as the last report of the Ohio 
Insurance Department shows, while 
the expense of running the depart- 
ment was less than $39,000.00, the 
net revenue that the department was 
able to turn over to the State, paid 


by insurance companies, principally 
life companies, was over a million 
dollars, 


A Destorted View. 

In the discussion .of the matter of 
taxation of life insurance companies, 
the average legislator usually takes 
but one viewpoint of the matter, and 
that is the large accumulation of as- 
sets held by a company for the fu- 
ture discharge of incurred liabilities. 
What they see, is the millions of dol- 
lars of invested funds. What is not 
seen, is the immense liability charg- 
ed against these funds; and because 


of the indifference to the second 
point, taxes are recklessly imposed 
and funds are diverted from their 


proper purpose until a point has been 
reached where returns to policyhold- 
ers have been diminished, where the 
cost of insurance has been increased, 
and where the extension of the busi- 
ness has been made very difficult, and 
we might say, the very existence of 
the business is threatened, unless a 
radical change of opinion is brought 
about as to the proper scope and limi- 
tation of the taxation of life insur- 
ance interests. 

Taxation of life insurance compan- 


ies involves the present and future 
welfare of a very large and increas- 
ing proportion of our population, re- 
presenting the most intelligent and 
industrious and thrifty of our nation. 
There are today in this country, prob- 
ably twenty-one millions of people 
personally insured in the Ordinary 
and Industrial level premium com- 
panies who pay annually, in the ag- 
gregate, more than five hundred mil- 
lion dollars in premiums. Of this 
vast sum, which represents an al- 
most inconceivable amount of pru- 
dence and self denial, thirteen mil- 
lions of dollars is paid to the State 
and Municipality in license fees, of 
one form or another. It is not going 
too far when it is maintained by those 
who have given some thought to the 
subject of life insurance, that the 
life insurance busines in this country 
today, is one of the most heavily tax- 
ed institutions making directly for 
the welfare of the population and for 
the diminution of burdens which oth- 
erwise would have to be provided for 
by tax upon the community. There 
is nothing of more common occur- 
rence than on occasion of local need 
for additional revenue, to place an ad- 
ditional tax upon life insurance inter- 
ests. And it requires but a brief 
consideration of the real interests in- 
volved and the real nature of the 
business, to make it appear to those 
free from bias or prejudice, that a tax 
upon life insurance is a tax upon pru- 
dence, a tax upon thrift, a tax upon 
a business which should be free from 
all burdensome restrictions, in order 
to enable it to develop to the high- 
est degree of possible usefulness. 
Unfair to Policyholders. 

We contend that this enormous 
tax is unfair and unjust to the poli- 
cyholders and that all laws should be 
repealed except for the liberal main- 
tenance of the Insurance Department. 
The reason for this is that a life in- 
surance company’s funds are sacred 
funds and should be considered in 
the nature of a public trust for fu- 
ture generations. Widows and 
phans are the wards of the law and 
a tax on life insurance is not a tax 
upon the company but a deprivation 
of those who were and are at the 
time the special care of the commun- 
ity at large. 

If we inquire 


into the objects and 


nature of life insurance and the re- 
tation of life insurance to the State, 
we find that the primary object of 


this form of thrift is to provide for 
dependents, for widows and orphans, 
which, but for such provision, in the 
majority of instances, would become 
charges of and wards of, the State. 
By just so much as this is avoided, 


by just so much as women and chil- | 


dren are made independent of sure 
assistance, the revenue of the State 
is relieved and can be devoted to the 
development of other interests affect- 
ing public welfare. 

In view of this it is clear that the 
insurance should not be a subject of 
taxation, but rather, to the contrary, 
as a means of diminishing public bur- 
dens, it should in all respects receive 
the generous consideration of the 
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Home Office, Richmond, Va. 


LIFE INSURANCE 
—==> COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 


Cor 


respondence with personal writers solicited. 
Address: PENN SQUARE BUILDING, PHILA DELPHIA, PA. 





WANTED 





A managerial position with 
strictly up-to-date life insurance com- 
pany. Have made a record, and will 
duplicate or exceed it as a personal 
writer. Thoroughly understand the 
handling of agents so as to secure 
best possible results from them. “Per- 
sonal Writer,” Eastern Underwriter 
Office. 


A gentleman who has been a suc- 
cess aS a personal producer and or- 
ganizer is open for an engagement 
as Superintendent of Agencies, State 
Manager or General Agent, in a city 
of not less than two hundrec thous- 
and population. References and bond 
if necessary. Address, “Successful,” 
The Eastern Underwriter, 105 Will- 
iams St., New York. 





A general agency for central Ohio, 
with headquarters, temporarily, at 
Dayton, by a _ party who has 
made a success both in the industrial 
and ordinary business. Am in a po- 


| sition to control a large and profitabie 


business if contracts and renewais 
are satisfactory. Address “Jay,” East- 
ern Underwriter office. 


A general agent for Buffalo, N. Y., 
and vicinity, by a pprogressive life 
insurance company, with up-to-date 
policies and satisfactory commission 
contracts. To the man fully qualitied 
to take charge of an established of- 
fice a liberal arrangement will be 
made. Address, ‘Buffalo,” Eastern 
Underwriter office. 


THE BEST COMPANY IN DIXIE 


| desires a number of good producers, 


| other States to be opened soon. 


men of energy, integrity and ability 
to sell its splendid N. P. contracts in 
Florida, Alabama and Georgia, and 
Ex- 


| cellent territory and splendid oppor- 


or- | 


| cess,” 


tunities for advancement. Best con- 
tract. Policies easy sellers. Address, 
Dan G. Pleasants, Asst.-Sec’ty & 
Agency Director, Florida Life Ins. 
Co., Jacksonville, Fla. 





A bright, experienced life insurance 
closer, who has worked with agents, 
and is capable of showing results, to 
accept a special agency for New York, 
Pennsylvania, and Ohio. Salary and 
expenses to the right man. Address 
“Salary,” The Eastern Underwriter 
office. 





A number of young men who are in 
a position to devote a part of their 
time to soliciting, by a life insurance 
company, well and favorably known 
in New York City. We want parties 
with large acquaintance, and who are 
not afraid to work in order to in- 
crease their incomes. Thorough in- 
structions given by competent men, 
and foundation for future success 
furnished. Address, “Life Insurance,” 


| Eastern Underwriter office. 





Industrious men who have had ex- 
perience in selling stock, to handle 
propositions of a progressive life in- 
surance company already organized, 
and doing a fair amount of business. 
This opportunity is an exceptionally 
good one. Men willing to devote part 
of their time to the work will be lib- 
erally remunerated. Address, “Suc- 
Eastern Underwriter office. 





A progressive Western life insur- 
ance company is ready to correspond 
with gentleman of ability, who can 
show successful records, for general 
agencies at Philadelphia, Harrisburg, 
and Pittsburg, Pa. Liberal contracts 
with long renewals to the right par- 
ties. Address, “Pennsylvania,” East- 
ern Underwriter office. 


Th 
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Insurance Company 


KANSAS CITY, MO. 
Sd 


most successful company 
in the world for its age. 
Cost and Protection 
Guaranteed. 


Every policy is signed by the 


InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State, 


Write for Information. 
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J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asset. Sec. 


This Company, with its more than fifty years oi 


successful and honorable practice, its solid finan- 
ial condition, its fair and liberal policies, all sab- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 





circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, 


DYER & FOSS, GENERAL AGENTS. 


Boston, Mass. 





Agents and others interested 


should read 


“Sample Slices from the Forest 


of Experience” 


Royal Union Mutual Life 


Insurance Co. 


Des Moines, lowa 





State. I suppose the only justifica- 
tion for tax on life insurance is in 
harmony with the theory advanced 


by McCulloch, that it is “easily 


sessed and collected.” 


as- 


How Britons View It. 


More than a century ago when the 
subject matter of a life insurance tax 
was considered in the British Parlia- 
ment, under the Income Tax Law of 
1798, incomes were exempted fro” 
the payment of taxes to the extent of 
premiums paid upon life insurance. 
The principle laid down in 1798 re- 
mains and is the law till the present 
time in England. In that Realm, 
there is no tax upon life insurance 
in any form, except a small stamp 
tax upon policies, which has prac- 
tically no financial importance. 

Under English laws no special tax- 
ation has ever been imposed upon 
life insurance offices, and the amount 
that is paid by an individual for life 
insurance is deducted from his _in- 
come, This is done upon the theory, 
and wisely so, of the great services 
rendered by life insurance companies 
to the cause of National thrift and 
National welfare. Mr, Mills, in dis- 
cussing the subject of tax on insur- 
ance in his “Principles of Political 
Economy” says: “It is a direct dis- 
couragement of prudence and fore- 
thought.” . 

Forty years ago, Sir Morton Peto, 
in discussing the matter of taxation 
upon insurance in this country, re- 
marked that: “The tax upon insur- 
ance is not only a tax upon industry 
but upon prudence and _ frugality.” 
And yet the conditions confronting 
insurance companies today ‘are far 
more serious than they were in the 
early sixties.” 


A Peculiar Business. 


When, during the Civil War, it was 
proposed in the Thirty-seventh Con- 
gress, and at a time when the United 
States was hard pressed for money, 
to tax life insurance companies, Hon. 
Chas. Sumner, then a member of 
Congress from Massachusetts, in stat- 
ing his objections to the proposed 
law, said: 

“The business of 
seems to me, is peculiar. It differs 
from other businesses. It is not 
strictly, if I may say so, a money- 
making business, but a money saving 
business. The primary object of the 
insurance office is to protect other 
people and particularly the poor. It 
is to help the poor. On this account, 
it seems to me, that it is, entitled to 
certain consideration. Now, what 
is proposed? A tax of the premiums. 
What are the premiums? The pre- 
miums are themselves a tax. The 
premiums consist of the tax which the 
insured pays for his insurance and 
now it is proposed to put a tax on a 
tax. This is the precise case. I state 
it in this way to simplify it; in 
order to reduce it, as I may Say, to 
its most naked form.” It is this view 
of the case that has been taken by 
the English Government. 

The common practice in the United 
States is to tax the premium receipts 
of a company. It is commonly ac- 
cepted, I believe, that taxation should 
be on property, on production. If 
any tax is imposed upon insurance 
companies or insured person as such, 
it should be imposed on their prop- 
erty and not on their contract. The 
taxation of premium receipts, there- 
fore, is utterly unscientific. It has 
no basis of credit in the ultimate dis- 
tribution of the tax. The practical 
effect of this may be seen by the cal- 
culation of what a policy of life in- 
surance running thirty or forty years, 
will amount to at the end of the term, 
if the premiums actually paid are ac- 
comulated at compound interest, 
and what it would amount to in case 
the premiums and accumulations 


insurance, as it 


a 


are diminished by say a 21-2 per cent. 
or 3 per cent. tax. 


A tax of say three 
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per cent., upon a premium, when it 
comes to final settlement and pay- 
ment of the policy, amounts to an 
enormous burden upon the widows 
and orphans of deceased policyhold- 
ers, far beyond the tax levied on any 
other species of policy in the com- 
munity.” 

By referring to the report of the 
Superintendent of Insurance of the 
State of Ohio, for the year ending 
Decomber 31, 1905, the statement is 
therein made that of the level pre- 
mium companies doing business in 
this State, the total amount of taxes 
of all kinds, including tax on real 
estate amounted to the enormous sum 
of $13,000,000. 

Penalizing Prudence. 

A recent writer, referring to the 
subject, makes tthe following state- 
ment: “A tax on a life insurance 
company is really a tax on the policy- 
holders who form the company, and 
is paid only by them. This is ob- 
vious if it is considered that a com- 
pany has no other funds than the 
proceeds from premiums paid by its 
policyholders, and as the taxes must 
be paid from this, the consequence is 
that the cost of the insurance to the 
policyholder is correspondingly in- 
creased. Any tax paid by the com- 
pany comes out of this fund. It makes 
the return to the policyholder in the 
way of dividends and reduction of his 
premium that much less; consequently 
it makes the cost of his insurance 
just so much more.” 

Another writer in a similar manner, 
commenting upon the same subject 
“Although this tax is nominal- 
ly paid by the insurance companies, 
it is in fact, paid by the policyhold- 
This is an enormous tax upon 
frugal and provident men who 
wish to invest their savings in in- 
surance policies for the benefit of 
their families, when deprived of the 
husband and father. It operates as a 
penalty upon prudence and_ thrift 
which alone seek this form of invest- 
ment, and which, instead of being 
taxed with this oppressive burden, 
should be as far as possible, fostered 
and encouraged.” 

The plea, therefore, which is made 
for the reduction of the present and 
increasing heavy burden of tax upon 
the companies is based upon the fact 
that the annual taxes now exceel 
$13,000,000. It falls with undue se- 
verity upon a class of people than 
whom none are more deserving of 
the most careful consideration upon 
the part of the State; a class of peo- 
ple who in a large majority of in- 
dividual cases have undergone an al- 
mest inconceivable amount of self: 
denial for the sole purpose that those 
near and dear to them may live lives 
free from State aid or private char- 
ity. To tax this class of people, in 
the words of Chas. Sumner, is a tax 
upon a tax, and in his emphatic lang- 
uage, “consequently barbarism.” In- 
creased taxation, he says, comes out 
of thousands of policyholders and 
not from the companies themselves, 
as is often ignorantly assumed.” 

As already stated, there are today 
in this country about twenty-one mil- 
lions of people insured in the ordi- 
nary Industrial and Level Premium 
Companies, but the average policy is 
considerably less than $2,000, show- 
ing that it is the great common peo- 
ple of the nation whose welfare is to 
be considered when we take up the 
general subject of taxation of life in- 
surance in its relation to public wel- 
fare. 

It is true that the different States 
of the United States demand that a 
certain per cent of every premium 
paid by a resident of that particular 
State should be paid into the State 
Treasury as a tax, and in nearly every 
State the tax is on the gross pre- 
mium and, by the term gross, 4s in- 
cluded all premiums without any de- 
duction even for dividends allowed 
in reduction of such premiums. The 
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so-called dividends in life insurance | 
are simply a return of the excess of 
the premium paid over the amount | 
actualy required to maintain the re- 
serve, to meet the expenses of the 
Company and to make up the sum re- 
quired for the annual death claims, 
and to tax these is to impose, one 
might argue, even more than a double 
tax, for the policyholder pays _ his orig- 
inal tax when he pays his premium; 
he pays his one, two or three per 
cent tax on that premium to the 
State and the following year when 
he is allowed the overpayment of pre- 
mium or excess in the reduction of 
the new premium he is again taxed | 
on this excess. The general policy | 
of the law, as we understand it, is to 
avoid duplicate taxation. No one sub- | 
ject to taxation ought to be required 
to contribute more than once to the 
same public burden. While we be- 
lieve that it is proper and just that 
the policyholder should be called up- 
on to pay the expense of conducting 
an insurance department, since in the 
main, it is created primarily for his 
benefit, in order that his interests 
may be protected and that corpora: | 
tions with which he enters into con- 
tracts may be properly safeguarded 
from dangerous speculation and fail- 
ure, should he be called upon to pay 
more than the cost of this wise and 
proper supervision? We think not. | 
It is not just to call upon any resi- | 
dent of the State to pay an unusual | 
life insurance premium in order to | 
meet other State expenses. } 
If a tax must be imposed, then let | 





us look for such an equitable tax rate | 
as will meet all expenses of the In- | 
surance Departments and will at the | 
same time be fair to the policyhold- | 
er and universal in its application. 
In the State of New York, a general 
tax of one per cent upon the premium 
receipts is imposed by the law. A 
general tax law applicable to every | 
State and Territory in the United | 
States, which shall provide for a tax | 
of one-half of one per cent on all 
premiums actually collected from the 
residents of the State at the time 
of issue of policy, regardless of resi- 
dence at the time of tax levy, would 
more nearly attain perfection, would | 
be fair to the insured, reflect greater 
honor upon the State and give more 
general satisfaction to the policyhold- 
ers than any other proposed action | 
in the matter under consideration. 





In Honor of Former Officer. 


—_———. 


Jefferson S. Polk, one of the hon- 
ored citizens of Des Moines, Iowa, 
who died November 3rd, was for many 
years an Officer of and actively in- 
terested in the affairs of the Equit- 
able Life Insurance Company of Iowa, 
and carried Policy No. 9 in the com- 
pany. Mr. Polk, who was 76 years | 
of age at the time of his death took | 
a prominent part in the business in- 
terests of Des Moines, and accum- 
ulated a fortune of some three to 
four million dollars. He was a man 
of great force of character and execu- | 
tive ability. For many years he was 
the moving spirit in the Interurban 
Traction System of that city. He was 
held in high esteem by the officers of 
the Equitable Life and as a mark of 
respect the offices of the company 
were closed for the purpose of per- 
mitting the home office force to at- 
tend his funeral, 





Demands $75,000 Damages. 





The General Chemical Company of | 
Laurel Hill, L. L, is defending a 
suit for $75,000 damages instituted | 
against it by John L. Muller, of 
Greenpoint. The plaintiff alleges | 
that on September 1 last his eyesight 
was destroyed by a flow of ‘sulphuric 
acid from the works of the defendant | 
corporation. 


| Cess, 


Managers Wanted 
IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address; 
A. P. Earle, General Manager. 
Reliance Life 


Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


$1,000,000.00 





Paid Up Capital 





AM READY to contrac: 
with “Producers” to 
‘represent an up-to-the- 
hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana. Forty years of suc- 
Highest standing. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 


| Penobscot Building, Detroit, 


Mich. 





‘ONLY ONE COMPANY HAS 


1. The Most Liberal 
ract. 

2. The Greatest Amount of Securi- 
ty Behind It. 

3. The Best Commission and Con- 


Policy Cont- 


| tract for the ‘Agent. 


We want.a District Manager in 
every center where we have no 
branch office. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 


FRANKLIN W. GANSE 
Vice-Pres. and Director 
of Agencies. 
Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 





( Course of Insaranca Education 
ll Department for Furnishing 
{ Prospects. New Model Policy 


Wwe Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 


Life Ins. 60,, 


HARTFORD, CONN. 


Write Home Office. 
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THE THREE ESSENTIALS, 





In selling life insurance it must 
first, and most importantly, be borne 
in mind that the less said to a pros- 


pective applicant the better, provid- 
ed the desired ends are gained, first 
of learning what is most likely to 
interest the party, second of interest- 
ing him or her, and, thirdly, of getting 
the application and the settlement. 
Inability or neglect to do the first us- 
ually makes the second impossible, 
and, at the best, renders the effort to 
interest merely a shot in the dark. 
It may hit, but will most likely miss. 
The third is absolutely impossible 
without the second, and the agent who 
tries to write a case before arousing 
a live interest in the particular thing 
that fits the case, is as foolish as the 
one who waits till the applicants tells 
him to go ahead. To get the cart be- 
fore the horse by making pleas or 
cffers before arousing interest in the 
particular thing that fits the case is 
like shooting away ammunition at 
game out of range. It scares the 
game and leaves you without the 
use of the same ammunition if you 
get within range afterward. To wait 
to be told to go ahead is in most 
cases like having buck fever and al- 
lowing the game within range to walk 
out of reach. Most people are dumb 
animals in the sense of initiative as 
to things not a part of their daily 
lives. They cannot be driven but 
have to be led. Yiu interest them to 
the point of their being unable to 
state a valid objection to the act you 
propose, and in such event they are 
confessedly or impliedly willing to 
act, and, in fact, are willing, but they 
don’t, in most cases, unless you lead 
off for them by writing the applica- 
tion. If you do not, they get colder 
every minute you wait. No one is 
ever tempted to do things by’and by. 
We are tempted to do it now, or else 
we are not tempted at all, and only 
think we may or will be tempted 
later. No case is ever a prospect, 
but only a prospective prospect, up 
to the time when enough interest has 
been aroused in a particular thing, 
that fits the case, so that no valid ob- 
jection is raised to the question 
“Den’t you think it would be a good 
thing for you to have?” “Yes,” or 
silence, to this, are Synonomous. Fee- 
ble objections that an agent can meet 
by giving time to pay, on an obliga- 
tion that can be turned into cash by 
the agent, are nullified at once by 
“Oh, I'll fix that,” and going aheal 
and doing it. The art of writing 
business, therefore, lies simply in do- 
ing three things; first, in finding out 
enough about the conditions in a 
particular case to be able to know 
what would fit it if it were your own 
case; second, in so presenting the 
suggestion of fitness as to make the 
other party see it as you do; and, 
thirdly, when the objections are re- 
duced to a point where the above 
question is answered by “Yes,” by 
silence, or by only such reasons for 
delay as the agent can sweep away 
as above, to write the application 
and let the party endorse the action 
afterward, by signing it, as will al- 
most always be done if you have 
judged the frame of mind correctly 
or tested it by above question, or 
some other equivalent to it. Bear in 
mind that you have only a prospec- 
tive prospect until matters are in 
shape to try the thirdly. No real 
temptation to buy exists before, and 
you only have a chance to interest 
the party. If you interest cases to 
this point and do not write them then 
and there, your prospects become cold 
feet that may or may not, and prob- 
ably not, get warm again at your 
stove. It will take a different stove 
than yours, in most cases, to revive 
the warmth and here is where you 


need help, and the quicker the better, 
and at whatever cost, for whatever 
you can thus get is more than you 
will gain otherwise. 





Chicago, South District of the Met- 
ropolitan, is within $5,000 of leading 
the entire country for the ten months, 
in volume of ordinary business. We 
have been No. 1, 2 or 3 all year and 
will probably win out by the end of 
December. We will soon reach the 
million mark. We are only a trifle 
short of our industrial allotment and 
will have a mighty good all around 
record for the year. We have no 
star producers, but we have only 
seven men, who have been on ail 
year that have less than $10,00u 
placed business. Our theory is to 
get every man contributing a reason- 
able amount. We have not a man in 
the district with what could be con- 
sidered a poor reccrd. Assistant.Sup- 
erintendent Platka is not much short 
of $150,000 for the ten months and 
stands No. 2 in the country at large. 
Assistants Ryan, Gardner, Pearce, 
Areson and Tulley are within easy 
striking distance of $100,000. These 
men all have a fairly good indust- 
rial record, the lowest having over 
$30,000. 

The personal work of the assist- 
ants with but few exceptions is very 
creditable. Among the agents, Levy 
leads and Putnam is only $1,500 be- 
hind, both being among the leaders 
for the country. Agents Shulman, 
Zengler, Schroeder, Bless, Smith, Me- 
Coy, Fausel, Gunkler, Dipple, Groth 
and Strauss all have over $15,000 
placed. Assistant Platka has a great 
all around record, every man having 
considerable more than his indust- 
rial allotment and the lowest man on 
the staff has $16,000—ordinary. The 
men are doing so nicely and there are 
so many good records it would con- 
sume too much of your valuable space 
to mention each record in detail. 
We are proud of every one of them. 
They are loyal to the core and are 
making all kinds of sacrifices to ad- 
vance the district to the leadership 
of the entire country. 





Superintendent W .H. Joyce of the 
Buffalo No. 1 District of the Pru- 
dential is too busy making increase 
to say much in regard to the good 
work being done by the members of 
his staff. However, it is safe to as- 
sume that the Buffalo No. 1 District 
is in fine shape, regarding industrial 
and ordinary, and that the round- 
up for 1907 will be very creditable 
beth to Mr. Joyce and every member 
of his staff. 


This is the way 11 of the swell dis- 
tricts of the Life Insurance Company 
of Virginia looked October 25th, 1907: 
Union, best in 42 weeks; Fayetteville, 


best in 26 weeks; Raleigh, best in 
19 weeks; Washington, best in 16 
weeks; Charlottesville, best in 10 
weeks; Goldsboro, best in 9 weeks; 
Terre Haute, best in 6 
weeks; Andersor, S. C., best in 4 
weeks: New Qrleans, No. 2, best in 


3 weeks: Wheeling, best in 3 weeks; 
Charlotte, best in 3 weeks. : 


Business in both branches, indust- 
rial and ordinary, is very good in the 
Pittsfield, Mass., District of the Me- 
tropolitan. Superintendent A. M. 
Stronach. Assistant Conroy lead in 
ordinary, with Goldthwaite a close 
second. Both these assistants are 
near the $100,000 mark, and wil! 
surely get there by the end of No- 
vember. Agent T. J. Bernhard leads 
in ordinary, and says he will hold 
that place: but Agents T. Ryan, R. 
Noble, and P. J. Flynn, assert they 
will beat him out. In the industrial, 
Assistants M. Hennessey and W. E. 
Goldthwaite are striving for first 


place. It is hard to say at the pres- 
ent time who will win, as their rec- 
ords are about the same. Both staffs 
Say they will be victors. Watch 
them go for the next few weeks. 
Agent D. Moriarty leads in the in- 
dustrial department. Moriarty is an 
old-timer, and always tries for first 
place. He says that later he will lead 
in ordinary as well as industrial. As- 
sistant J. M. Barry of North Adams 
says that hereafter he and his “boys” 
are going to lead with such men as 
G. Brainard, J. Walshe and W. Burr 
of his staff. We think that North 
Adams will be heard from in the 
near future, 

The Rockford, Ill., Distriet of the 
Prudential, Superintendent F. L. 
Brown has been doing wonderful work 
recently. Agent F. M. Crouse dis- 
tinguished himself by writing 82 in- 


dustrial applications in two weeks, 
Agent A. Buss, 79; Agent C. M. Bird, 
64; Agent A. G. Hoover, 61. Assist- 


and Superintendent W. N. 
staff of five men 


Helsley’s 
| wrote 126 applica- 
tions for $8.20 in one week. The 
Roekferc district has over 101 per 
cent ccilections for the vear. The 
boys know how to get applications, 
and the money too. Good for Rock- 
ford and good for ‘Superintendent 
Brown. 


——_ a 


Arthur Coningsby that old “war 
horse” of the Metropolitan, who is 
soon to become superintendent of the 
Eureka Life’s, Richmond, Va., dis- 
trict, is visiting the various districts, 
doing special werk until his new of- 
fices in Richmond are completed. Mr. 
Coningsby is now assisting Assistant 
Superintendent Fred M. Gregory at 
Danville, Va., and reports very satis- 
factory results. He considers Assist- 


ant Gregory, entirely capable of mak- 


ing a record that in a 
he will be proud of. 

Superintendent J. J. Schwing of the 
Iriquois-Buffalo District of the Met- 
ropolitan has recently returned from 
a two weeks’ vacation. During his 
absence he left the entire work of 
the district in charge of his assist- 
ants and the excellent office force. 
It is needless to say that he express- 
ed great satisfaction with the results 
accomplished and the creditable man- 
ner in which he found the district up- 
on his return. It augers well for the 
district when such confidence exists 
between superintendent and staff. 
There has been few changes in the 
district aside from that of Assistant 
Superintendent H. Minker. Mr. Min- 
ker, who for the past few years has 
had charge of the West Seneca de- 
tached section, has returned to this 
city. Assistant Schamber goes to 
West Seneca. Mr. Schamber has a!- 
ways made a good record wherever 
he has been, and no doubt he will 
keep up the excellent work done by 
Assistant Minken. The Iriquois staff 
are going to round out the year in a 
most gratifying manner in _ both 
branches. 


few months, 


superintendencies of 
the Prudential which lead in actual 
industrial increase for 1907: 1, G. S. 
Wainwright, Washington; 2, V. W. 
Kenney, Baltimore 3; 3, A. X. Sch- 
mitt, Chicago 2; 4, J. Pauer, Me- 
Keesport; 5, J. S. Kendall, Chicago 
1: 6, Z. T. Miller, New York 8; 7, 
S. Painter, Easton; 8, C. R. Showalt- 
er, Milwaukee 2; 9, P. H. Showalter, 
Denver; 10, B. Hill, York; 11, M. L. 
Mohor, Boston 1; 12, L. 


F. Miller, 
Allentown 1; 13, H. Shabshelowitz, 


Twenty-five 


Fall River; 14, W. A. Alexander, 
Brooklyn 9: 15, J. M. Brown, Read- 
ing; 16, E. W. Barrett, Vincennes: 
17, A. Jeanes, Columbus; 18, J. M. 
Mackintosh, Cleveland 2; 19, E. H. 


Smith, Cleveland 1: 20, C. Boni, New- 
ark 3; 21, H. R. Kendall. Louisville: 
22,'3. H. Monteith, Peoria; 23, C. M. 
Yoder, Philadelphia 5; 24, T. Deming, 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED, 


Any honest, capable and industri- 
ous Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 


capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 


tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 








Indianapolis 1; 25, F. J. Johnson, 
Baltimore 1. 
Agent E. Keiffer of the New Or- 


leans No. 3 district of the Life In- 
surance Company of Virginia, has 
been doing some wonderful stunts. 
He doubled his new business all!nt- 
ment during the week of Nov. 8, 
making his best showing in 15 weeks. 
Mr. Keiffer is a veteran in the in- 
dustrial business and knows when 
he has a good thing, so also does 
B. F. Raines of the Washington, D. 
C., district. Mr. Raines, more thau 
doubled his allotment in 16 weeks. 

Agent William J. Roche of the Uti- 
ca, N. Y., district of the Metropolitan 
has been promoted assistant superin 
tendent in that district, succeeding 
Assistant W. R. Fox, who has been 
transferred to the Elizabeth City, N. 
C., detached assistancy of the Nor- 
folk, Va., district, Superintendent 
George J. Huster. Agent Roche has 
made a good record in both ordinary 
and industrial this year, and is de- 
serving of promotion. No one doubts 
but that he will shine as brilliantly 
as an assistant as when an agent. 





The Prudential has created a new 
superintendency at Parsons, Kansas. 
The district will operate Parsons, 


Pittsburg and Coffeyville, and will be 
under the superintendency of B. R. 
Crosby. Mr. Crosby connected with 
the Prudential on December 1ith, 
1903, in the Joplin, Mo., district. On 
October 24th, 1904, he was promoted 
to an assistancy and June last, was 
made special assistant in charge of 
Pittsburg, then a part of the Joplin 
district. The company holds Mr. 
Crosby in high esteem, and we al! 
wish him unlimited success. 


1907 will be the best year that Sup- 
erintendent E. P. Langley of the 
Lewiston, Me., district of the Metro- 
politan hag ever had. The members 
of his staff are enthusiastic with a 
firm determination to make gratify- 
ing increases in both industrial and 
ordinary, and from present indica- 
tons we are sure that their hopes 
will be realized. 


Twenty-five superintendencies of 
the Prudential, which lead in increase 
in ordinary premiums for the year: 
1, J. R. Russell, Pittsburg 1; 2, H. R. 
Kendall. Louisville; 3, A. X. Schmitt, 
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“IT IS (W)RITTEN” (HOUSE). 

One of the greatest flurries caused 
by a State Insurance Commissioner 
for some time is that following in the 
wake of Commissioner Rittenhouse 
ot Colorado. Before coming into the 
“camp of the stronghold” he started 
his rule of “It is written” in enforce- 
ing the law in his home State. In 
several instances he discovered 
where the statutes had been evaded 
or overiooked—largely the latter, due 
to clerical errors—and in each in- 
stance called upon companies to show 
cause why their licenses should noi 
be revoked. The fact that in mosi 
cases the offence was of a trivial 
nature, tempered somewhat the pen- 
aity imposed or resulted in a Sus- 
pension of the penaity which could 
have been imposed. But in each in- 
stance Mr. Rittenhouse made it un- 
derstood that the “statutes of Colo- 
rado were to be observed and not 
evaded.” 

Without the support of an advance 
ageut to herald his coming, he an- 
wounced himself at the home offices 
of several companies—fire and life— 
for the purpose of securing inform- 
ation on subjects deemed important. 

In tue cause of the Guardian Fire 
it is a quesuon as to the value of 
the nume cfitice building of the com- 
pany. That is a matter of opinion, 
but it should be borne in mind that 
the present management has not 
made a practice of increasing its val- 
ue tu swell! its assets. It is fixed at 
an appraised value derived at the 
time if not before the present man- 
agement took charge. It may also 
be stated that the present manage- 
ment is in no sense responsible for 
the present large percentage of as- 
sets invested in rea] estate, 

The charges against the Pennsyl- 
vania Fire and Union of Philadelphia 
are of a more serious nature. In the 
case of the former it is said that fig- 
ures in the annual statement were 
juggled to cover an indebtedness due 
from the latter company involving a 
reinsurance liability in connection 


Wilu Sau francisco iosses. Presiden: 
benson aeciares that the elfort to 
uiscredit wis Company is Most uDjJust 
und uncaued ior. He Caius atten- 
Ulu. lu Lue 104g, UOMLLaDie Career UL 
tue company and says there is ny») 
necessity tor using high finance meth- 
ods to boost either assets or surplus. 
iL is Stated also that when the trans- 
action was questioned by Commis- 
S.oler huliendouse, rresident Ben- 
sun said to throw the item out of 
tne admitted assets, whereupon the 
Cumuissioner retorted that it was not 
his intention to do business in that 
manner; that he proposed knowing 
that a statement made to his depart- 
ment was correct. 

Fearing that all was not well in 
the Provident Savings Life deai, Com- 
missioner Rittenhouse was the first 
to demand an examination. The 
Coyle crowd were inclined to ward 
off an investigation whereupon, it is 
said, they were informed that as 
they had no knowledge as to what 
had been given them for their pur- 
chase, it was certainly desirable from 
their own view point that an examin- 
ation be made. 

The charge is made that Commis- 
sioner Rittenhouse is making a poli- 
tical play; that he aspires to attain 
high honors in his home State and 
is using his position to make the nec- 
essary record. No objection should 
be made to this providing he does 
not use his powers unjustly. In most 
instances at least, thus far he seems 
to be on the side of right. He wants 
the law of “It is written” observed. 





IN THE RESURRECTION, 





Out in Dakota they have resurrect- 
ed an old law—it is not new, as has 
been stated—which compels any life 
insurance company doing business 
there to deposit its entire reserve on 
policies in force either with thai or 
some other State. The law, like the 
one relative to mutua] companies do- 
ing business in Texas, has been on 
the statutes for many years, and 
probably would not have been resur- 
rected at this time if it were not for 
the organization of new companies 
out in that section. The managers 
of these companies quite naturally 
had occasion to delve into the arch- 
ives a little and the discovery of this 
particular requirement was somewhat 
in the nature of a rich find. 

No doubt the idea was readily con- 
ceived that companies would rather 
withdraw from the State where but 
very little business was in force, than 
comply with such a law in regard to 
all business carried. If there is an 
attempt to compel a fulfillment of 
these terms there will certainly be 
some withdrawals, but lowa compan- 
jes at least can remain and as there 
are several aggressive, excellent in- 
stitutions in that State they will at 
least be able to contend for the Da- 
kota business. 

In the meantime it might be well 
to note that the Texas law as regards 
mutual companies will not be enforc- 
ed. Others do not see it in the same 


light as retiring Commissioner Mil- 
ner. May it not be possible that a 
similar view will be taken as to the 
resurrected law on _ depositing re- 
serves. 





SURRENDER VALUES. 


Considerable apprehension is felt 
among life insurance companies as tu 
the ruling of the Illinois Insurance 
Department as regards surrender val- 
ues, dt is not only held that surren- 
der values should be torithcoming up- 
cn application but that they shouid 
be increased proportionately with the 
payment of each quarterly or semi- 
annua] premium. 

It has been generally assumed 
heretofore that the acceptance of a 
quarterly or semi-annual premium 
Was a courtesy extended by the com- 
pany. Premium rates are construct- 
ed upon the theory that the annual 
payment shall be made annually in 
advance. It may be stated that in- 
terest covering the payment is charg- 
ed where the assured has the bene- 
fit of a quarterly or semi-annual 
premium, but certainly this is not all 
which is included in the inconven- 
ience and expense incident upon the 
company, 

The policies of all companies, at 
least such as we have seen, expressly 
provide that should the assured die 
after paying any portion of the regu- 
lar premium and before the remain- 
ing portion has become due, it shall 
be collected from the face of the 
policy. It is difficult to understand 
why this idea should not be carried 
out in the application of surrender 
values, namely a fixed surrender val- 
ue remaining until the completion 
of the next policy year. 

INo doubt many companies who are 
not aware of the ruling of ‘he Illinois 
Department in this respect will have 
the matter called to their attention 
when qualifying for another year, or 
in having policy forms approved by 
the Department. 





PROTECTING BUSINESS. 





In speaking of the death of a well 
known New York business man re- 
cently, a news item said that he was 
insured for $500,000—one-half for the 
benefit or protection of his business 
and the other for his family. 

Life insurance solicitors have long 
recognized the possibilities of part- 
nership insurance, or insurance upon 
the life of the leading factor in a 
business, the premium on which is 
paid from the profits on the business, 
but more attention could be given in 
this direction, 

Men go along in life assuming that 
they have a lease on a certain period 
of years, little realizing the serious 
consequences their premature death 
might have upon the business estab- 
lished with so much toil and thought. 
The lack of suitable provision may 
mean the forced sale, or failure of 
the plant before a suitable man is 
secured to succeed the one upon 
whose shoulders the burden of man- 
agement had rested, 
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Next to the home, the protection of 
business should: be a man’s chief con- 
cern. The arguments for a solicl- 
tor’s use in this line are many. Think 
out a prospect and try the idea. 





COMPETITION IN THE WEST. 


Probably no greater change ever 
took place in the West than there 
has within the past year in regard 
to life insurance competition. For a 
decade or more one could not travel 

western field without frequentiy 
being told of the “crushing, unfair 
competition of the ‘Three Giants.’” 
The charge was made that the accum- 
ulated wealth was used to buy busi- 
ness and buy agents. It was stated 
that there was no incentive to drill 
a good man into the business because 
he would be stolen as soon as he 
was capable of doing successful work. 

Just how much truth there was in 
the assertion is immaterial now, but 
certain it is that no such charges 
are made now. The most important 
feature of competition in the west 
at the present time is that emanat- 
ing from young, or newly organized 
companies. An officer of one company 
says: “They have hired every light- 
ning special available and are using 
every scheme known to life insur- 
ance in order to secure business.” 
It is held that this must eventually 
bring reproach upon life insurance 
and result in many of the institu- 
tions practicing these methods com- 
ing to grief. 

One thing is certain, agents operat- 
ing in eastern territory are not ex- 
periencing the keen competition of 
their brethren in the west and south. 
It is generally believed that the metn- 
ods employed by some companies 
will cause a spreading of legislation 
similar to that of New York much 
quicker than was anticipated. 





Ignorance jis no excuse for violation 
of the law. Consequently many com- 
panies will fee] like saying “we are 
from Missouri” when considering the 
advisability of doing business in Wis- 
consin next year. “Show us what 
you want and we will say whether it 
is possible to comply with the require- 
ments” is the way many home office 
managers put it. 





What’s the matter in the camp of 
the Dubuque F. & M.? A few weeks 
ago we referred to a suit for a large 
amount having been entered, now we 
are told that R. R. Tuttle of Syra- 
cuse has severed connection with the 
company as Eastern manager, with- 
holding a “tale that might be told.” 





When stocks and bonds are waiver- 
ing in value, it is well to note that 
life insurance is at par. Few men 
are worrying about their life insur 
ance policies or the ability of com- 
panies to pay any claim which may 
arise. 





Ig your time insured? This ques- 
tion used by the solicitor of person- 
al accident insurance would set the 
thinking machinery a going. 
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FIRE INSURANCE DEPARTMENT 





DEPARTMENTS MERGED 


AETNA MAKES CHANGES. 





Western Headquarters to be Removed 
to Chicago—cook County Branch 
to be Merged witn It. 





Among other important changes in 
fire imsurance circies scheduled to 
take piace on the first of May, 190s, 
is the removal of the Aetna’s West- 
ern department headquarters from 
Cincinnati to Chicago, and the merg- 
ing therewith of the now independent 
Cook County branch. ‘‘homas KEK. 
Gallagher, of Keele and Gaiiagher, 
will hoid the management with the 
title of general agent, while Louis 
O, Kohtz, at present assistant gen- 
eral agent for Cook County, will be 
assistant manager of the department. 

N. E. Keele will retire trom busi- 
ness. In appreciation of his forty years 
service with the Aetna, the directors 
of the company have remembered Mr, 
Keele in a substantial manner. 

J. S. Gadsen, of Chicago, general 
agent for Cook County and manager 
of the inland marine department, will 
under the new arrangement, devote 
his entire energies to the marine busi- 
ness, reporting direct to the home 
office. 

Offices for the new headquarters 
have already been secured in the Na- 
tional Life building on La Salle 
street, 

The Aetna opened its Cincinnati 
offices in 1853, and its business rapid- 
ly developed under the able manage- 
ment of the late J. B. Bennett. 

Last year the department wrote 
premiums of nearly $1,750,000. 

“Tom” Gallagher is one of the best 
known field men in fire insurance cir- 
cles. His “Casey” stories having 
earned for him fame wellnight equal- 
ling that of his reputation as an un- 
derwriter. He will be recalled as 
a former New York State special of 
the Aetna, and is a loyal adherant 
of that corporation in every fiber of 
his body. 


VALUING SECURITIES. 





Insurance Commissioners to Consider 
Present Financial Conditions— 
Conference in New York. 





Commissioner Rittenhouse, of Col- 
orado, now in New York, expressed 
himself in favor of the State depart- 
ments acting in a uniform way with 
regard to the valuation of securities 
when it comes to making up annual 
statements as of January 1. Mr. Rit- 
tenhouse favors a meeting of commis- 
sioners to discuss the question, as he 
believes that the State departments 
should give as much leniency as pos- 
sible in view of the financial string- 
ency. Where a company has become 
impaired by having perfectly sound 
assets, he believes in allowing the 
impairment to continue for a year if 
necessary. Of course, he would put a 
limit on the impairment, but if it were 
due to a depreciation in value of good 
assets, he believes the commissioners 
should not embarrass a company 
which is a credit to the business by 
attempting to force it to observe a 
strict standard of valuation that is 
required during ordinary years. In 
other words, the commissioner states 
that he realizes that an emergency ex- 
ists and if the departments are rigid 
in their requirements some of the 
companies may be seriously embar- 
rassed and their business impaired by 
lack of confidence. He feels that the 
departments ghould be as liberal as 
possible with the companies where 
sound assets have been reduced ma- 
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terially in value during the year. 
Besides Mr. Rittenhouse the com- 
missioners of Connecticut and Virgin- 
ia are now in New York and others 
are expected to arrive here shortly, 
when the valuation of securities can 
be thoroughly discussed, and perhaps 
uniformity of action agreed upon. 





RESIGNS STATE AGENCY. 





L. L. Hamlin to Surrender Nebraska 
Management of Home—WiliI 
Enter Local Agency. 





After nine years of satisfactory 
work L. L. Hamlin has resigned the 
Nebraska State agency of the Home 
Insurance Company, and about Jan- 
uary first will enter the local agency 
business at Omaha. The Nebraska 
field, while a profitable one, requires 
constant and close supervision, being 
almost wholly made up of smal! 
towns, and Mr. Hamlin grew tired of 
steady traveling. 

Last year the 
of the Home from 
gated $136,000. 


premium receipts 
the State aggre- 





DISCONCERTING TO HADLEY. 
Attorney-General of Missouri Sur- 
prised by Local Agents of Jef- 
ferson City. 

Easily the feature in the first hear- 
ing had at Jefferson City on Wednes- 
day of last week in the effort of At- 
torney-General Hadley of Missouri, 
to discover whether the fire insurance 
companies purchasing the Fetter 
rates, were violating the anti-compact 
law of the State, was the testimony 
of a number of local agents of Jeffer- 


son City. These parties had been 
Summoned in the morning, and were 
put upon the stand immediately the 
afternoon session convened. Conse- 


quently they had no time in which to 
post themselves concerning the mat- 


ters upon which they would likely 
be questioned; nevertheless they 
freely and frankly answered every 
inquiry made of them, and so far 


from gaining anything with which to 
bolster up a prosecution the attorney 
general learned a number of truths 
that should destroy such a plan, if he 
has one in mind. The agents more- 
over were all men of exceptional 
standing in their community, one in- 


deed being a financial broker who 
occasionally did business for Mr. 
Hadley. Their word could not be 


impugned and no attempt was made 
to do so, the hearing being adjourned 
hurriedly. Without hesitation the 
agents testified that the rates given 
them were purely advisory and they 
accepted or ignored them according 
as their individual judgments dictated. 
Their knowledge of the existence of 
the Western Union was gleaned from 
seeing it mentioned in the press; per- 
sonally they knew nothing of its com- 
position or methods, nor was the sub- 
ject ever broached to them by visit- 
ing specials. 

A further witness, and likewise a 
good one—however the Attorney-Gen- 
eral may have regarded him—was 
George Markham, one of the leading 
agents of St. Louis and a former 
president of the National Association 
of Local Fire Insurance Agents. Mr. 
Markham was questioned along lines 
similar to those addressed the Jef- 
ferson City agent, and his replies 
were of the same general character. 
The Fetter book, he said, was used 
alike by union and non-union com- 
panies, but there was no obligation 
to follow the rates. 

Others upon the examination stand 
were Insurance Commissioner Vandi- 
ver, and J. W. Garvey, manager at 
Kansas City for an inter-insurance or- 
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ganization, lumber 
risks. 

Mr. Hadley is a bright lawyer, with 
a decided penchant for cross exam- 
ining. While he gained a reputation 
for his skill in this respect during his 
investigation of the Standard Oi] of 
ficials in this city some months ago, 
he more than met his match in J. L. 


specializing on 


Bates, of Chieago, one of the attor- 
neys representing the fire insurance 
companies in the Missouri proceed- 
ings. ’ 


READY TO COMPROMISE. 
Foreign Managers Willing to Meet 
Washington Company Officers 
Half-Way. 

Although the special committee of 
the Eastern Union charged with hand- 


ling the Washington, D. C., situa- 
tion, has not yet filed its report and 
still has several days in which to 
do so, before the period allowed it 


shall have expired, the prevailing im- 
pression in managerial quarters is 
that a comyromise with the Washing 
ton companies will be suggested, A 
proposition of this sort would be 


generally favored, the outside com- 
panies being willing to meet the 
views of the domestic institutions in 
the matter of rates, .providing the 
latter in turn, agree to a limitation 
of commissions and curtailment in 
the number of solicitors employed. 

Affairs in the District are at high 
tension, and unless a definite con- 
clusion as to the future government 


of the territory be speedily reached, 


general and severe demoralization 
wi'l inevitab'v ensue, the companies 
that are loyally insisting upon board 
rates and practices, having tired of 
seeing business they have been years 


in accumulating taken off their books, 
by their conscientious competi- 


less 


MIX UP AT ROCHESTER. 


Loca! Agent of Svea Refused Admis- 
sion to Board and Then Accused 
of Rate-Cutting. 
recently 
agent of 


By a narrow margin the 
appointed Rochester, N. Y., 


the Svea Fire and Life, failed to se- 
cure the two-thirds vote necessary 
to gain admission to the loca] board 
As a consequence he jis unable to 
ascertain proper rates, and while anx- 


ious to collect full tariff, in many 
instances for lack of the proper data, 
he is unable so to do, and is accused 


by competitors of rate-cutting. 


The Svea is a member of the New 
York State Association, and loyally 
lives up to its every obligation. It 


is naturally anxious that its Rochest- 
er representative get tariff rates, and 
that he may be in position to do so, 
has requested the governing organi- 
zation to supply its loca! representa- 
tive with a Rochester cabinet. 

The objection to admitting the 
agent to the local board is based up- 
on his real estate connection, which 
it is claimed is his primary business, 
insurance being merely a line. 
Personally the man stands high in 
thecommunity, and through~his social 
and business connections is able to 
influence a fine class of risks to his 
office. Having every confidence in 
his recent appointee Manager Dun- 
can, of the Svea, is loyally standing 
behind him, and proposes doing so 
unless reasons more worthy than 
those thus far put forth, be advanced 
in favor of a contrary course. 


side 





A property loss estimated at $1,- 
600.000, with an insurance loss of 
close to $1,300,000. was caused by 
the burning last Friday and Satur- 
dav of the dock. elevator and mill 
fire at Superior, Wis. 


9 


TAKE VIGEROUS EXCEPTION, 





(Continued from page one.) 


laws of Colorado, and that your pub- 
lication of the annual statement has 
been to the injury of the insuring 
public of that State. 

“On this account, the insurance de- 
partment of Colorado has given no- 
tice that this corporation has 15 days 
from the date of the receipt of your 
letter to show cause why its authori- 
ty to do business in Colorado should 
not be suspended for a period not 
exceeding six months, 

“Availing of the privilege extend 
ed, in attempting to show cause why 
such a penalty should not be en- 
forced, we shall endeavor to be as 
brief as possible, and to the point: 

Liability Well Secured, 
contend that the 
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practically the cuuirol of the com- 
pany represented. 
Under theSe conditions and con- 


siderations, it Was in the interest of 
the corporation, LOL only tO have this 
Cilalm in the assets, but, 
more liportant, that the coilateral 
to secure We Ciaim, shouid, lor we 
time being, be protected and not 
pubiiciy be reported. further, it was 
deemed proper that this corporation 
should be magnanimous and ienient, 
(the fact that a large payment had 
been made on the ciaim exhibiting 
the intent to liquidate) and that he- 
roic or drastic measures should not 
be imstituied that might thereby 
crush an honorable corporation, sub- 
jected to an unexpected vud provi- 
dential disaster not usuui to under- 
writing in fire imsurauce, for the 
Union Insurance Co, has had an hon- 
orable career, for more than 100 
years has been protecting its clien- 
tele by payment of millions in losses, 
and has never defaulted. 

“For these reasons the corporation 


lnciuded 





elected to convert that asset into 
cash, and what was deemed an hon- 
orable plan was effected to carry this 
into effect as stated. Whether the 
sale carried a verbal privilege to re- 
purchase does not effect the ques- 
tion as to whether the amount in- 
volved should be converted into a lia- 
bility, 

“We therefore contend that the of- 
ficers of the corporation did not vio- 
late their oath in reporting the as- 
sets of the corporation as of Dec 
31, 1906, that the assets, as reported, 
were correct, and that no other lia- 
bility existed than as they had re- 
ported, and were not $400,000 less, 
as stated in the letter of the depart- 
ment of Colorado, 

“We respectfully content that no 
injustice or injury has or will come 
to the insuring public of Colorado— 
that the corporation did possess the 
assets as reported. 

“We therefore respectfully contend 
that the department of Colorado was 
in error in ruling that there existed 
a liability of the corporation vot in- 
cluded in the annual statement re- 
ferred to, that there was nv inten- 
tion to misrepresent the amount of 
admitted assets on the part of the 
officers of this corporation, conse- 
quently no penalty should be enforce- 
ed, 

“The penalty would be drastic and 
unwarranted, for if enacted would 
discredit this corporation’ and practi- 
cally invite it to withdraw from the 
State, for such suspension of the 
business for the time stated would 
disrupt and annul the business it has 
been accumulating for years by an 
honorable prosecution of the same, to 
the protection, at all times, of the 
commercial interests .of that State. 
No crime was attempted, no fraud 
has been committed—the only ques- 
tion involved is that your depariment 
has ruled that a_ liability existed, 
which we contend no accounting can 
establish. 

Sustained by Home Department. 

“We have laid your letters before 
the insurance department of Penn- 
sylvania, with statement substantial- 
ly and verbally as above, and we un 
derstand that the corporation is au- 
thorized to state that that depart- 
ment accepts the view as we have 
attempted to state it, and will com- 
municate with your department in 
that tenor. 

“In conclusion, may we state that 
the tribute you generously pay to 
the integrity of the executive and the 
solvency of the corporation, lessens 
somewhat the sting of your arraign- 
ment, and we are deeply sensible of 
the same, for if your department can- 
not repose confidence in the officers 
of this corporation, it could not ask 
you to accord it the privilege of 
prosecuting the business of fire in- 
- surance in your State, We have been 
perfectly frank, have withheld no in- 
formation from you, accorded free 
and full access to the books and rec- 
ords, but feel that you have been 
mistaken in your ruling on the ques- 
tion of accounting involved, 

“We shall trust, therefore, upon 
review, that you may reach the con- 
clusion that the officers of this cor- 
poration believed then, as they do 
now, that they reported the assets 
of the corporation as they existed at 
that date.” 

Decides Not to Suspend License. 

After mature reflection Insurance 
Commissioner Rittenhouse decided 
that the publicity already given the 
action of the Pennsylvania Fire was 
sufficient punishment for the evils 
complained of, and that he would not 
suspend the Colorado license of the 
company as at first contemplated of. 

CASE OF UNION -FIRE, 
In challenging the position of Com- 
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missioner Rittenhouse, President NewYork  _ Toronto 


) 
Muir, of the Union, asserts that the London Chicago al Reh Avra (' 
sworn report of the company as filed 0Y alive lI ¢ 


by its officers on the first of the year, 


was strictly in accordance with the McLean Stinson & C0. OF LONDON, ENGLAND. 
facts, and as evidencing his belief in 
this contention he has invited the LIMITED 


insurance departments of Pennsyl- 
vania, New York, Massachusetts and FIRE INSURANGE UNDERWRITERS ESTABLISHED IN 1720. 
Michigan to jointly examine the Uni- 


on’s affairs, 43 CEDAR STREET ieee agama 


Mr. Muir’s letter to Mr. Ritten- 








house follows: New York. United States Branch. 
wwe have your letter of the 26th | tetephene 264 Joba 92 WILLIAM STREET, NEW YORK. 

ultimo, and ask you to kindly con- 

sider the following statement of Direct Connection at London Lloyds Baers 

facts, under which we ask for a con- 

tinuance of the license for this com- U C. CROSBY, General Manager. 

pany. You base your action in can oD 

celling the license of this company R. D. HARVEY, Assistant General Manager 

upon the following statements in WooD BROTHERS Q PECK 

your letter, viz: 1853 1907 
“First. ‘The incomplete condition * S 

of your records, owing to which we 100 WILLIAM sT., FIFTY-FOURTH YEAR. 

were unable to correctly calculate NEW YORK CITY. 


9 
your unearned premium liability.’ wt FARMERS 


“Second. ‘The contract between the 


the Union Fire and Underwriters’ Se- Unusually well equipped for placing FIRE INSURANCE 
curities Corporation by which your 


vith high-grade companies, the sur 


company contracts a liability amount ‘ . ‘ 
ing to about $530,000.’ ius business of out of tuwn agents COMPANY. 


“Third. ‘Your failure to report any orrespondence invitcd. Prompt and 


part of this liability to the depart-| fficient service guarantecd. YORK, PENNA. 
ment in your last annual statement.’ a 

“¥ou comment on the first ‘cond: pe ne ee $1,017,369.65 
tion of records,’ in part, as follows: PU I, oa caducec ene $453,084.11 





“The secretary of your company 


woutd cake theme of ont mes | NOPCROPN ASSUPANGE GG, * EAR Recent, 








about two months to furnish a cor Secretary and Treasurer. 

rect statement of your unearned pre OF LONDON, ENG. . 

mium liability.’ —- 1ue Leading Fire Insurance Company 
“The secretary of this company re-| U. S. Statement as of Jan. 1, 1907 of America. 


ports the conversation referred to! Admitted Cash Assets ....$4,230,182 
in the above quotation from your let | All Liabilities, incl. Res’rves. 3,054,54. 





ter, as taking place with your exam eee 

iner, A, G, Hann, and with yoursel!,| Net Surplus in U. S. ...... $1,175,635 

and he reports the circumstance as ————— 

follows: Eastern and Southern Departments 
“Mr. Hann declined, at first, all use Company’s Building, 

of the company’s compiled figures as 38 Pine Street, New York. 

to the unearned premium reserves GEORGE W. BABB, Manager. 

stating that he was competent t T. A. RALSTON, Sub-Manager. 


himself make up these figures, and 
proposed to make them up himself r suiata 
Later on, finding, doubtless, that this - ee 

would take considerable time he ask ece SVEA... WM. B. CLARK, President. 


ed Mr. Daniels for the figures com 


piled by the company, which wer: Fire and Life 

furnished him, j 
“In the conversation that followed ri) Commercial bey — Company 

Mr. Daniels stated that for any one I ce C e (Limited) 

to attempt to make up the detail oi nsuran OF LONDON. 

the unearned reserve, thereby dupli 


cating the work done by the com Gothenburg, Sweden PINE AND WILLIAM sfS., NEW YORK CITY 








pany’s clerks for months past, would 


take one man several months, bui ORGANIZED 1866 HERBERT BUXTON, Pres. and Mgr. 


this did not mean that by making 


use of the time already spent by th« Buxton Insuring Agency 





company’s clerks and their resultant United States Branch aa a o- Sow Vouk 
compiations, it would take any such 3 llliam *% 

period of time. As a matter of fact 29 and 31 LIBERTY ST. ae Re al ‘ 

the figures of the unearned premiun NEW YORK CITY Excess Lines handled anywhere. 


reserve are whe , and ewe : 3 tions at Lloyds, London. 
reserve are posted monthly and a MORRIS L. DUNCAN, United States Mir cette sadied 


in very exact condition. 

“The board of directors of this 
company require and receive ever} 
month at their regular stated meei 
ing, the figures to date of the un 
earned premium reserve, and we ven = 
ture the assertion that more thal 


J ——— 

one-half the insurance compames 
operating at this time in the United Gl JARDIAN SOT j HERN 
States do not compute and report 
monthly, as does this company, thei — 
unearned premium reserves. We 4 I C I C 
think upon investigation of the fore » ire nsurance 0. nsurance 0. 
going facts, you will find them as 
stated. Of Pennsylvania. New Orleans, La. 

“There are a number of deductions 
made by you in relation to this con 
tract, upon which we take the liberty Capital 200.000! ( : 
of making a few remarks. You quote P ee ae ea lee $ , Capital. SPS HLS SUR $200,000 
the section of the contract whereby I 8 de a 433,764 Sane 623,566 
the Union Insurance Company agrees 





Organized 1872. Organized 1882 
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T tai e 
to pay to the Securities’ Corporation Net Surplus. oe ee 7°,405 Net Surplus. seeeees TOQ,251 
such sums, out of the surplus only, 
as the Securities Corporation may | Robert Dickson, President. R. D. Tweeddale, Ass’t Sec. 


demand, in payment of the California Executive Offices: 


84 WILLIAM ST., NEW YORK 


loss. We submit to you that this 
does not and cannot mean that the | 
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Securities; Corporation would make 
any more or greater demands upon 
the ‘Union’ than would any body of 
stockholders, the assumption being 
strongly and convincingly to the con- 
trary, as all stockholders are actuat- 
ed by the same motives, viz: 

“To leave with the company all the 
surplus that is required, or that is 
thought advisable, in order to secure 
the business growth and prosperity 
of the company, 

“We grant that you make the point 
later that the Securities Corporation 
has lost its ownership of the majori- 
ty of the stock of the ‘Union,’ and 
now has a motive for demanding the 
surplus as it is earned. The facts 
are, however, that the Securities Cor- 


poration has not lost its ownership 
of its stock of the ‘Union,’ and this 
condition deduced by you does not 


exist. 
“The Securities Corporation has, as 


your examiner states, pledged the 
‘Union’s’ stock as security for the 
payment of the California loss, and 
while it has not complied with the 


exact terms of its pledge, it has con- 
tinued its liability to the satisfaction 
of the Pennsylvania Fire Insurance 
Company (its creditor), and the own- 
ership of the ‘Union’ stock continues 
with the Securities Corporation, sub- 


ject (as originally) to the payment 
eventually, of the amount due, 
“You state ‘It might be said that 


so long as the Securities Corporation 
owned your (the Union) company, it 
would be to its interest to allow your 
(the Union’s) surplus to accumulate,’ 
and we state to you that this is the 
fact, that the Securities Corporation 
does own the ‘Union,’ and it is to its 
vital interest to allow the ‘Union's’ 
surplus to accumulate. 

“Your examiner, in his report, also 
points out that the Securities Cor- 
poration has not even demanded 
enough to pay the interest, which 
fact, coupled with our’ statement, 
should prove to you that the Securi- 
ties Corporation holds the interest of 
the ‘Union’ paramount as would any 
body of stockholders interested in 
seeing their company grow and pros- 
per, 

“You refer to the fact that ‘you (7) 
are alleged to own the General Insur- 
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ance Investment Company, which 
owns the control of the Underwriters’ 
Securities Corporation,’ and we beg 


to advise you that the allegation is 
incorrect, as the former company 
owns about 25 per cent. only of the 
stock of the latter company. 


Ownership of Surplus. 


“You state in No. 3: 
and your’ secretary 
knowledge (California 
tract), you made an 
signed it, which is a part of your 
last annual statement, in which you 
said that the above described assets 
are the absolute property of the said 
company, free and clear from any 
liens or claims thereon, except as 
above stated. You and your secre- 
tary swore to this although your 
sets contained an item of over $125,- 
000, which you knew at that time be- 
longed to the General Trust Com- 
pany, 

“We 


‘That both you 
having this 

Loss Con- 
affidavit and 


as- 


wish to say to you that we 
made the above affidavit, which in- 
cluded the words that it was ‘true 
to the best of our knowledge and be- 
lief,, and we do not believe this sur- 
plus belonged to the General Trust 
Company any more, or to any greater 
extent, than any surplus of any com- 
pany may belong to its stockholders, 
if the stockholders demand it, but 
the General Trust Company had made 
no demand for such surplus, nor was 
any demand for such surplus contem- 


plated, nor has the demand been 
made in the ten months since De- 
cember 31, 1906, excepting for the 


small sums mentioned by your exam- 
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iner, which are not equal, as 
examiner stated, to the interest. 

“Furthermore copies of the Cali- 
fornia Loss Contracts were sent to a 
number of insurance departments, 
and none of these departments have 
heretofore raised this point, that the 
California loss should be included in 
our statement as a liability, from 
which non-action we infer that they 
recognize the existing situation as do 
we, viz: that it is a liability to stock- 
holders, no greater than any other 
liability of any other company’s sur- 
plus to any other body of stockhold- 
ers, 

“Still further, we call your atten- 
tion to the fact, as we understand it, 
that in September, 1906, or there- 
abouts, there was an understanding 
arrived at between the Commission- 
ers of Insurance of practically all the 
States, whereby each commissioner 
obliged himself to examine into the 
condition of all companies of his 
home State which were affected by 
the California loss, and report the 
result of his investigations to all oth- 
er interested insurance departments. 


Examined by Home Department. 


“In conformity with this plan, the 
commissioner of this State of Penn- 


your 


sylvania examined the Union Insur- 
ance Company exhaustively in Sep- 
tember, 1906, investigated the ‘Un1- 


on’s’ California loss contract with its 
stockholding interest (now the Un- 
derwriters’ Securities Corporation), 
and gave to this arrangement his un- 
qualified approval, and, we assume, 
acquainted all the interested depart- 
ments of other states with the re- 
sult of his investigaion, 

“The insurance department of 
Pennsylvania and other insurance 
departments of other States, with full 
knowledge of the California loss con- 
tract, have never stipulated that such 
contract should be made a part of 
the ‘Union’s’ annual statement, and 
we do not think that your depart- 
ment, upon more full investigation 
and consideration of this matter will 
take any other view of it, as the con- 
tract in question in no way gives to 
stockholders any greater rights over 
the surplus earnings of the company, 


than has every stockholder in the 
surplus of any other insurance (or 
other) company. 


Owns Union Stock Outright. 

“You will permit us to remark that 
we believe your revocation of the 
license of this company is based prin- 
cipally upon your misunderstanding 
as to the relation of the Underwrit- 
ers Securities Corporation to the 
Union Insurance Company. The Un- 
derwriters Securities Corporation is 
not a holding company in the sense 
that it holds stock of the ‘Union’ un- 
der any trustee terms or plans, but 
is a stockholder out and out, having 
purchased the stock of the ‘Union’ in 
the same way as would any other 
stockholder, and holds such stock of 
the ‘Union’ as an investment, with 
every interest and inducement to 
safeguard, foster and encourage the 
growth and prosperity of the com- 
pany. 

“The present stockholding interest 
of the ‘Union’ has made every ar- 
rangement to keep this honorable 
one hundred year old company ac- 
tively in business, and asks only for 
time and encouragement in its wor- 
thy efforts. You have in your hands 
great power to do this company in- 
finite harm, and we trust that you 
will reconsider this question in the 
light of the further information 
which this letter contains. 

“Many solvent corporations’ in 
many lines of business can be forced 
to the wall by hasty technical action 
in this time of financial stress, and 
we anticipate the same kindly and 
considerate assistance of insurance 


departments which have been accord- 
ed us in the past. 


Much to Commend. 

“Your examiner, Mr, Hann, re- 
ports: 

“Real Estate; ‘value greater than 
that claimed by the company.’ 

“Mortgages; ‘value of land 
building 40 per cent, greater 
loaned.’ 

“Collateral Loans; 
ed,’ 

“Stocks and Bonds; ‘found to 
as represented’ by the company. 

“The company owns first-class se- 
curity, chiefly railroad and municipal 
stocks and bonds. 

“Cash; ‘found verified.’ 

“The only criticism made by him 
being: 

“First. Unearned premium _re- 
serve accounting, to which we have 
referred in the first part of this Ict- 
ter. 

“Second. 
full explanation of 
given you in this letter. 

“Third. Agents’ balances, referring 
to which, Mr. Hann says, ‘The com- 
pany’s statement of December 
1906, showed balances over three 
months’ old, amounting to $304.03, 
but I found from a hasty inspection 
$2,964.26 of such balances, and there 
may have been more.’ 

“Since the receipt of your letter 
and the above statement of your Mr. 
Hann, we have gone carefully over 
the balances of December 31, 1906, 
and we find a number of items (the 
majority of which are under $2 each 
in amount), aggregating some few 
hundred dollars, which should prob- 
ably have been included by us as bal- 
ances over three months due, but we 
do not find any basis for the sum of 
$2,964.26, referred to by Mr. Hann. 


and 
than 
‘amply protect- 


be 


California loss contract, 
which we have 


9 
ol, 


“Where you find so much to be 
commended, as evidenced by your 
examiner’s report on _ real. estate, 
mortgage loans, collateral loans, 


stocks and bonds, surely an error of 
a few hundred dollars (made up of 
smal items) in relation to the $900,- 
000 assets of this company, does not 
call for severe criticism. 

“We find in our office a carbon 
copy of a letter which we wrote you 


on August 30, 1906, explaining our 
stockholders’ action in taking up the 
California loss of the company, to 


which we received your acknowledg- 
ment of September 4, 1906, accepting 
the explanation as satisfactory, “and 
there has at no time been any con- 
cealment of this action, nor any crit- 
icism made by any other insurance 
department of this action. 
Transfer of Liability. 


“We quote below our letter to you 
of August 30, 1906, the conditions 


therein described having in no way 
changed since that date: 
“*Philadelphia, Pa., Aug. 30, 1906. 


“*E, E. Rittenhouse, Esq., 
Deputy Superintendent of Insur- 
ance, Denver, Col. 
“Dear Sir: 
“*We have acknowledged receipt 


of the 23rd inst., re. San Francisco 
losses, and we note you say that our 
capital is impaired to the extent of 
$103,166.10. 

“*We think we have already advis- 
ed you that the stockholders of this 
company have taken up the Califor- 
nia liabilities of this company, pay- 
ing the Pennsylvania Fire Insurance 
Company for an assignment of all 
these liabilities, the stockholders 
holding for ‘Union’ solvent from any 
and all such liabilities, and to be re- 
imbursed in the future solely out of 
the surplus earnings. 

“*The stockholders of this company 
paid to the Pennsylvania Fire Insur- 
ance Company the sum of $150,000 in 
cash, with the provision that if over- 


paid, balance would be returned, and 


it 


Leopo d Gane, 
Vice Pres, & Gen’!] Mgr. 


Samne Gans, 
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Samuel Gans Co. 
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New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklia 

.‘tocks handied at lowest percentage con- 
i tent with proper results, accompanied 

wajys with Cvesh Guarantee. Our 

thods fortify adjusters in advance of clos- 
x los. 

Always telegraph or telepho.e at our 
< pense. 

Expert advice cheerfully given. 
‘-DWIN W. WILE, Resident Manager. 
iome Office, Chicago, 207-209 E. Madison St 
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if underpaid, the stockholders would 
reimburse such larger sum, 

“‘In connection with this we beg 
to advise that we have the following 
letter from the Pennsylvania Fire In- 
surance Company:’ 

May 12, 1906. 
“The Union Insurance Co., 
“*Philadelphia, Pa, 


“ ‘Gentlemen: 
“*We beg to advise you that an 
agreement has been consummated ° 


with certain stockholders of your cor- 
poration, whereby the Union Insur- 
ance Company has been relieved en- 
tirely of all direct liability to the 
Pennsylvania Fire Insurance Com- 
pany, under contract of reinsurance, 
on account of fires in the city of San 
Francisco, May 9, 1906, and we beg 
to remain, 
“*Yours very truly, 
“ *(Signed) R,. Dale Benson, 
“ *President.’ 

“*You will understand that this 
company had no_ direct’ business, 
whatsoever, in California, having 
solely some reinsurance for the Penn- 
Sylvania Fire Insurance Company. 
You will readily see from the above 
agreement that the “Union’s” capital, 
assets and surplus are intact, as be- 
fore the fire. 

“‘We trust this information will 
meet with your requirements, and re- 


main, Very truly yours, 
“*(Signed) E. R. Daniels, 
“ ‘Secretary.’ 
“We confidently anticipate that, 


with full explanation before you, this 
company’s license, which we have 
held in your State since 1888, will 
be continued.” 





SYRACUSE AGENTS COME IN. 





All Members of the Local Board Join 
the New York State Associa- 
tion to Meet Soon. 





Through the recent accession to its 
ranks of all agents belonging to the 
Syracuse Board of Fire Underwrit- 
ers, the membership of the New York 
State Association of Loca] Fire In- 
surance Agents has been very consid- 
erably augmented. The latter or- 
ganization has been unusually active 
this year and has drawn many agents 
hitherto indifferent to’the plans of 
the association into the fold. When 
the New York Legislature next meets 
it is probable that the agents asso- 
ciation will keep a closer watch upon 
the bills introduced than was the case 
last year, and thus be in position to 
check inimical measures at their in- 
ception. Company managers are 
quite disposed to have the agents 
fight threatened adverse legislation, 
for they appreciate that local men 
in many respects are better equipped 
for effective work along this line than 
are they. 

To learn more fully the purposes 
and methods of the National Associa- 
tion of Local Fire Insurance Agents, 
the Syracuse men have arranged to 
hold a special meeting and dinner on 
the evening of December 2nd, at 
which Secretary H. H. Putnam of 
the organization will speak. 





Seeking Time en Collections. 





At a period when fire insurance 
companies are unusually anxious to 
force the collection of outstanding 
premiums, agents in all parts of the 
country are asking for additional 
time, asserting that the tight money 
market has made it impossible for 
hitherto prompt payers to settle. 
While willing to concede all that is 
possible the fire insurance companies 
are in a position just now where it is 
extremely desirable that their ac- 
counts be promptly collected, or they 
be released from carrying the re- 


serves due unpaid policies, with their 
attendant loss liability. 
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AGENTS’ LICENSE LAW. 





Attorney General of Michigan De- 
fines the Meaning of the Stat- 
ute in That State. 





At the request of Insurance Com- 
missianer Barry, of Michigan, Attor- 
ney General Bird, defined the mean- 
ing of the State’s Agents’ license law 
thus: 

“First, To persons employed on a 
salary by a regularly licensed agent 
of a company for the purpose of 
soliciting business for the Agency. 

“Second, To persons employed by 
a regularly licensed agent as a s80- 
licitor of insurance and receiving an 
agreed percentage of premium col- 
lected on such business. 

“The language in Section 1 of the 
Act in question is very comprehen- 
sive. It states that ‘it shall not be 
lawful for any person to act within 
this State, as agent or otherwise, in 
procuring or receiving applications, 
or in any manner, directly or indi- 
rectly, to aid in transacting any bus- 
iness for, or in behalf of, any insur- 
ance company, * * * nor shall it 
be lawful for any such company, 
corporation or association to appoint 
or employ any agent or directly or 
indirectly to avtherize any person to 
transact any insurance business, or 
in any manner to receive the benefit 
of any business done or services ren- 
dered by any such agent or person 
within this State, in any other man- 
ner than is hereinafter provided.’ 
hereinafter provided.’ 

“It has long been a matter of dis- 
pute between insurer and insured 
as to what representations made with 
reference to an insurance policy were 
binding upon the company, and very 
frequently the question has been liti- 
gated in the courts as to whether 
the particular individual to whom 
those representations were made was 
tne arent of the insurer or of the 
insvred. 

“See Bliss v. Potomac Fire Ins. 
Co., 124 Mich. 212; Pollock v. Ger- 
man Fire Ins. Co.. 127 Mich. 460. 

“In view of these conditions, I 
think the language used in this act 
indicates an intention on the part of 
the Legislature to compel insurance 
companies to clothe everyone who 
has any part in the solicitation of 
writing of business which eventually 
is placed in their company, with 
written authority to do such business. 
And, upon the other hand, to punish 
any person who undertakes to re- 
ceive applications for insurance or 
in any way attempts to solicit insur- 
ance without being clothed with au- 
thority under the law. 

“While this statute thus interpreted 
may seem a little harsh in its appli- 
cation, I am unable to see how it can 
be otherwise interpreted and give ef- 
fect to all its provisions. The reme- 
dy, if one is needed, is in the Legis- 
lature.” 


After Asbury Park Incendiaries. 





A reward of $500 has been offered 
for the arrest and conviction of the 
party or parties responsible for the 
attempt to burn the Minot House, of 
Asbury Park, N. J., last Friday. For- 
tunately the blaze was discovered 
before much damage had been done. 





Of Concern to Local Agents. 





Secretary H. H. Putnam, of the Na- 
tional Association of Local Fire In- 
surance Agents, recently addressed 
company officers calling attention to 
the paper upon “Incorporated Agen- 
cies” read at the Richmond meeting 
by J. H. Southgate and asking for 
suggestions as to how the complex 
question can best be dealt with. Mr. 
Putnam has likewise written the 
presidents of State agents associa- 
tions, urging that each appoint a 


UNDERWRITER. 


committee on “legislation” and one 
on “grievances,” where such bodies 
do not now exist. He further re- 
quests that State association secre- 
taries vigorously and systematical- 
ly follow up the multiple agency 
question, and pleads for a closer 
unity between the National and the 
minor organizations to the end that 
the best results may be attained. 





RUMOR DENIED. 





No truth In Reported Capture of 
Greenwich Fire by Chase National 
Bank of New York. 





One of the stories current during 
the past week and born of the excited 
condition of the New York financial 
market, was that the Chase National 
Bank of this city, from waicn the 
Greenwich Insurance Company, now 
in liquidation, borrowed _, $1,100,- 
000, had, under pressure, sold the 
collateral given it and inken over ihe 
company. The report was recited in 
detail and was most interasting. It 
lacked however, one essential. It 
ment to make a ‘noroughly good 
story, and that was “truth.” 

The Greenwich after an h»norable 
career of sixty years was reinsured 
in the Commercial Union in Febru- 
ary, 1904, shortly after the Baltimore 
conflagration, in which it sustained 
severe losses. Although possessed of 
assets more than suflicient to dis- 
charge its obligations, ihe company 
rather than dispose of securities «t 
the low prices then obtaining conclud- 
ed to borrow sufficient money to pay 
for the reinsurance, which amount, 
according to its latest statement was 
still a liability. At the close of 1906 
it had aggregate receipts of $1,657,- 
960, with liabilities aside from cap- 
ital, of $1,160,028.64. During the year 
$138,069.90 was disbursed; $31,918.89 
going for losses; $20,000 (10 per cent, 
upon the capital) for dividends; $23,- 
820 for salaries and $62,331.10 for 
miscellaneous charges. 

Mason A. Stone, president of the 
corporation, and Walter B. Ward, its 
secretary, are attending to the liquid- 
ation, which work, it is expected, 
will be concluded next spring. 





HAS FEELERS OUT. 





S. E. T. A. Endeavoring to Ascertain 
Strength of Agents Association 
Movement In South. 





It is reported that the South East- 
ern Tariff Association is quietly en- 
deavoring to ascertain the actual 
strength of the local agents associa- 
tions of the south, doubtless with the 
ultimate view of guaging the senti- 
ment as to the contingent commission 
question. If this be true it’s a proper 
inference that the attitude of compa- 
nies and agents upon the matter will 
be governed largely by the member- 
ship showing of the various associa- 
tions. 





Succeeds A. E. Clough. 





Manager Charles Lyman Case, of 
the London Assurance, during his re- 
cent trip west, selected H. W. Cro- 
well as special agent of the corpora- 
tion for Michigan and Indiana. Mr. 
Crowell, who succeeds A. E. Clough 
recently called to the company’s head 
office in New York as its general ad- 
juster, was formerly in the field for 
the Phenix of Brooklyn. 





Extending Water Mains at Chatham, 
New Jersey. 





A contract for the extension of the 
water mains at Chatham. N. J., has 
recently been awarded. The improve- 
ments will cost $2,000. 
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SOLE AGENCY RULE. 





Report That Supreme Court Had Up- 
set That of Louisville Board 
An Error. 





The report that the Supreme Court 
of Kentucky had decided against the 
Louisville sole agency rule appears 
to be an error. The suit to decide 
the legality of that rule is still pend- 
ing. Before that suit was filed by 
the agent interested, he applied for 
a temporary restraining order which 
was granted by the lower court and 
confirmed by one of the judges in the 
Supreme Court. This leaves the mat- 
ter in abeyance until the legality of 
the rule is determined upon its mer- 
its. The Louisville Board will fight 
the suit to the end and has engaged 
competent counsel for that purpose. 
If the Board wins in its suit the re 
straining order will then no doubt 
be cancelled. 

Louisville is one of the best situat- 
ed of the large cities in respect to the 
limitation of agencies. Its rule, adopt 
ed some years ago, provided that 
members must have the sole agency 
of at least two companies and be 
engaged solely in fire insurance, un- 
less utherwise permitted by the com- 
mittee on membership. When this 
condition of membership was set up, 
it was also made a rule that no 
member should take the agency of a 
company which has already an ex- 
isting agency in Louisville, provided 
that when a member dies or trans- 
fers his business to another and re- 
tires, the successor, if elected a mem- 
ber, is not prohibited from accepting 
the agency of any company in the 
Office of the deceased, or transferer, 
though said company has another 
representative or representatives in 
the Board. 

Since the adoption of this rule dual 
and multiple agency appointments in 
Louisville have been gradually elim- 
inated by the dropping of appoint- 
ments on the part of companies and 
by the exchange of appointments be- 
tween agents themselves, so that the 
situation is in excellent shape today 
and the Louisville rule has been quite 
generally recommended by the Na- 
tional Association of Local Fire In- 
surance Agents for adoption in other 
places. In fact, the Louisville Board 
is usually consulted by other boards 
which are trying to handle this ques- 
tion. 





In the Middle Department. 





At the November meeting of the 
Middle Department Association the 
adoption of new minimum rates to ap- 
ply throughout the territory will be 
considered, 





WANTED. 





One of the most progressive local 
agencies in New York City, writing 
a large business, much of it of the 
preferred class, yielding exceptionally 
low loss ratio, is open for one or two 
additional companies. Address in con- 
fidence, L, R. 





Trained aceountant, with experi- 
ence in large foreign fire insurance 
company, seeks a new connection 
where the chances for advancement 
are brighter than in his present po- 
sition. “Experience,” care “Eastern 
Underwriter.” 





An agency for New York City, of 
a fire insurance company by an un- 
derwriter of unquestionable ability, 
who is thoroughly conversant with 
local conditions, and can write a large 
and profitable business. Address, 
“Up Town,” Eastern Underwriter of- 


fice. 











November 14, 1907. 


RETIRE FROM COLORADO. 





Two Fire Companies Objecting to At- 
titude of Insurance Commis- 
sioner, Leave State, 





The Guardian Fire of Pittsburg, 
and the Southern, of New Orleans, 
two companies managed by Dickson 
and Tweeddale of New York, have re- 
tired from Colorado, the former at 
the request of Insurance Commission- 
er Rittenhouse, and the latter volun- 
tarily. Mr. Dickson had made up his 
mind to withdraw the Guardian from 
the State before being apprised of 
the action of Mr. Rittenhouse, and is 
in nowise disconcerted by the event. 

In August last the Kentucky depart- 
ment objected to the valuation placed 
by the Guardian upon its New York 
city property, and wanted to reduce 
the amount $100,000. Rather than 
submit to such treatment the com- 
pany ceased operating in the Blue 
Grass State. The value at which 
the property in dispute is carried up- 
on the books of the corporation, was 
fixed by six of the best local real 
estate appraisers, and is considered 
conservative by most men familiar 
with property values. 

When the Colorado Department 
overhauled the Guardian some weeks 
ago it reduced the valuation on the 
New York real estate $25,000, and 
that of its Pittsburg holdings $35,000. 
Deducting these and some addition- 
al items, impaired the capital of 
the company according to the Colo- 
rado returns; hence the cancelation 
of its license by the commissioner of 
that State 

The Colorado premium income of 
the Guardian was less than $1,200 per 
annum, so that the company will not 
materially suffer through the curtail- 
ment of its territory. 


INCREASE IN BALTIMORE. 
Returns From the Monumental City 
Show Marked Gains in Premium 
Income. 

The returns made of fire premiums 
in Baltimore for the six months of 
1907. from January 1 to June 30, ac- 
cording to the “Baltimore Underwrit- 
er,” Show quite an increas» over those 
of the corresponding period of 1906, 

Salvage Corps-— 

1906. 1907. Increase 
$1.163,49252 $1.234.49657 $71,004.05 
Fire Underwriters Asscciation— 

1906. 1907. Increase. 
$1,291.185.7 $1,380,543.63 $89,357.93 

In the returns for first six months 
of 1906 the Fire Insurance Salvage 
Corps shows the figures of 117 com- 
panies. In a similar period of 1907 
there are 138 companies or an in- 
crease of 21 companies. 

In the returns to the Association 
of Fire Underwriters for the first six 
months of 1906 there were the figures 
of 111 companies that are members 
of the above association. For 1907, 
the returns show 132 companies. 
There being six companies whose 
returns do not show because they 
are not members. But as to an idea 
of what their local business is, an 
allowance must be made for business 
done outside of limits of the Salvage 
Corps. 





The Banta Agency. 





According to schedule the officers 
of the companies in the Banta agency 
of this city should meet this after- 
noon and decide upon a manager for 
the office. At last accounts the com- 
panies were holding well together, 
with the sole exception of one prom- 
inent institution that is credited with 
favoring going with an office to be 
opened by a Philadelphia agency. 

Alfred Thorburn, resident secretary 
of the Sun. continues to be a favorite 
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for the Banta office management, with 
Wallace Reed and E. J. Haynes, Jr., 
close competitors, 





SENSIBLE. 





Comptroller General of Georgia to 
Allow Companies Latitude in 
Valuing Securities, 





Appreciating the very unusual con- 
dition of the financial market and the 
difficulties that insurance companies 
will meet in preparing their annual 
statements, Comptroller General 
Wright, of Georgia, has stated that 
if the present depression continues, 
he will not hold companies reporting 
to his department to a rigid interpre- 
tation of the law when reciting se- 
curity valuations. 





Address 
Agents. 


Putnam to Connecticut 





When members of the Connecticut 
Association of Local Fire Insurance 
Agents meet in annual convention, 
which they will do at New Haven 
next Wednesday, they will listen to 
several addresses upon timely sub- 
jects. Secretary H. H. Putnam, of 
the National Association is sched- 
uled to speak upon the “Obligations 
of Agents to Companies Co-operating 
With the National Association.” 





October’s fire loss as estimated by 
the “Journal of Commerce and Com- 
mercial Bulletin” was $13.350.250, 
with an ageregate loss since January 
1 of $180,765,300. 





Hutchinson’ and Com- 
pany, have been given the Philadel- 
phia agency of the Eagle Fire, the 
appointment being made by Vice- 
President C. R. Watson. 


Billington, 





Corrigan & Madden have been ap- 
pointed agents at Kansas City, Mo., 
for the Eagle Fire. 


OFFICERS OF BOSTON BOARD. 





Men Selected to Guide Destines of 
Organization for New Year— 
E. C. Brush, President. 





At the annual meeting of the Bos- 
ton Board of Fire Underwriters held 
on Tuesday, the following were elect- 
ed officers for the new year. Presl- 
dent, E. C. Brush, manager of the 
New England department, Pennsyl- 
vania Fire; Executive Committee— 
W. H. Rogers, of Rogers & Howes, 
managers of the Boston branch of- 
fice of the German-American and Ger- 
man Alliance; James Bruerton, Bos- 
ton manager of the Hartford; Ed- 
mund B. Cowles, of Field & Cowles, 
New England managers of the Roy- 
al; Frank A. Dewick, of Dewick & 
Flanders, Boston general agents of 
the Queen; C. H. J. Kimball, of 
James Simpson & Co., managers of 
the American Central, and Edmund 
Winchester, of the Boston and Old 
Colony. 

It was decided to defer the selec 
tion of a secretary until a later date 
in the hope that a second Osborn 
Howes would be discovered. 








BUSINESS SATISFACTORY. 





Well Manaced Western Institution 
Making Substantial Gains Dur- 
ing the Present Year. 





The business of the Equitable Life 
of Iowa for 1997 has been very satis- 
factory to the company. The month 
of October was the second best in 
its historv, the amount of annroved 
business being $729990. The writings 
for the first ten months aggregated ap- 
proximately $5.000.000; or to be ex- 
act $948900 in excess of the similar 
period of last vear. It is desired that 
a total of $6090.000 he secured for 
the year, and that the amount in 
force at the heginning of 1998 reach 
$35.990.000. This will be achieved if 
possible under good sound business 
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VEDDER UNDERWRITER CO., 


63 William St. 


New York, 


methods but it can be safely stated 

that the officers would rather not 

have the business if it cannot be se- 

cured at a proper cost. The company 

is thus able to present an excellent . 
record as a dividend-payer. 

The new policies recently issued 
have found favor with the field force 
and they have been approved by the 
States of Michigan and Minnesota. 
Illinois has not as yet fully approved 
them, but there will be no question 


as to the final satisfactory adjust- 
ment of the matter. In a letter to the 
agency force Secretary J. C. Cum- 


mins says in part: 


“Don’t let present financial condi- 
tions discourage you. The flurry will 
soon be over; and even while on, 


should not lose us a risk. You and 
We will take New York Exchange in 
payment of premiums; and there is 
no shortage of that exchange. For 
every man who will not take insur- 
ance now because of “tight money,” 
there oucht to be at least one who 
will take more, because of the new 
evidence of the wnsatisfactorv char- 
acter of many other investments. Too 
much prosperity may hurt our pros- 
pects as much as too little. There 
is just one thing to do, and that {s, 
not to wa‘t for a change of any kind: 
it is to WOOP’ RIGHT ON; results 
will be secured.” 

VARIOUS TOPICS DISCUSSED. 
President Dunham, of The Travelers, 
Reviews Insurance Situation in 
Interesting Manner. 








(Continued from last week’s issue.) 

As you all know, beginning on the 
first of Januarv last, the Travelers 
went back to the business of non- 
participating insurance. For about 
three years before that time, it had 
found it exnedient to write participat- 
ing insurance also. There were rea- 
sons for it that were recognized by 


the officers of the company, peonle 
who were concerned in its affairs, 
and thev were good reasons: but it 
was anticinated more than a _ year 


ago that the course of legislation and 
the advantages that had oecurred in 
other companies in view of that leg- 
islation were such that it would be 
unnecessary for the Travelers to con- 
tinue that branch of bnsiness after 
the first of January. That was fore- 
shadowed at the convention of dele- 
gates held at Frontenac. The post- 
tion that was taken at that time, af- 
ter discussion and reflection, was de- 
termined as the wise one. So that 
beginning on the first of January the 
companv has resumed the business of 
non-narticinating insurance, has dis- 
continued the other branch, and has 
added to its volume of new business 
in the meantime more than was added 
in anv corresnondinge period in the 
comnanv’s history. It has not affact- 
ed the nrosneritv of the company, un- 
less it affected it favorahlv. That it 
was a wise measnre, T think is recog- 
nized now by all the comnanv’s rep- 
resentatives It was a considerable 
denarture from what was believed at 
one time to have hecome a necessary 
and nermanent nolicyv of the comnany. 
But thet. like manv other departures, 
is justified by events. 


MONONGAHELA 
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LIFE INSURANCE NEWS. 


(Continued from page 7.) 


Chicago 2; 4. Z. T. Miler, New York 
8; 5, C. M. Yoder, Philadelphia 5; 
6, J. S. Kendall, Chicago 1; 7, E. J. 
Stanton, Philadelphia 4; 8, W. H. 
Joyce, Buffalo 1; 9, J. J. Quigley, 
Red Bank; 10, C. R. Showalter, Mil- 
11, 71. Webb, Hempstead: 
7. J. Summerell, Chicago 9; 13, 
C. H. Baumbach, Erie; 14, S. Paint- 
er, Easton; 15, L. W. Post, Brook- 
lyn 2; 16, C. Filsinger, Brooklyn 3; 
17, P. A. Roth, Camden 2; 18, J. L. 
Coyle, Hartford; 19, E. W. Hedden, 
Brooklyn 4; 20, M. J. Leonard. New 
Haven; 21, J. Plotz, Brooklyn 7; 22, 
J. T. McKenna, New York 3; 23, H. 
J. Schubert, Scranton; 24, R. J. Ped- 
rick, Philadelphia 9; 25, W. A. Alex: 
ander, Brooklyn 9. 


On Friday, October 25th, a most 
enthusiastic meeting was held by the 
Hartford staff of the Prudenial, J. L. 
Coyle, the new superintendent was 
introduced to the staff. Among the 
visitors present were Division Man- 
ager Konow. acting as chairman; 
Superintendents M. l.. Mohor of Bos- 
ton 1; N. L. See of Manchester, N. 
H.; and J. H. Hyde, Providence 2. 
Svecial ordinary effort for the week 
of October 28th in honor of the new 
superintendent was arranged for, and 
from the general tone of the meeting 
it is expected that the Hartford dis- 
trict will be heard from in a very 
pleasing manner at an early date. 








H. J. S. Robinson. Lynchburg, Va., 
superintendent of the new Eureka 
Life, who was one of the most suc- 
cessful managers of the Columbia 
National Life, when that company 
wrote industrial business, is doing ex- 
rellent work in his new field. As 
Mr. Robinson has had a great deal of 
experience, undoubtedly the lLynch- 
burg district will rank among the 
leaders of the Eureka. 





Superintendent Walter Funk of the 
Metropolitan’s St. Louis-North dis- 
trict is determined that the last quar- 
ter of 1907 shall show exactly the 
material of which every member of 
his staff is made of. St. Louis-North 
has always had a good record. but 
from the efforts being put forth at 
this time, and which will be con- 
tinned uptil late in December, the 
district will surely make a new rec- 
ord. 


COLONIAL LIFE NOTES. 





The closing swing of the 1907 work 
with the Colonial gives undoubted 
promise that the earlier predictions 
of the vear will easily be made good. 
Both in the Ordinary and Industria! 
Departments the returns are gaining 
at a very rapid rate, while the re- 
duction of arrears and increase of ad- 
vance payments are going forwar.l 
most satisfactorily. The generally 
excellent work is not confined to a 
few of the leading Districts but is 
diffused throughout the entire field. 
The enthusiasm of the field is most 
infectious. 

The struggle among the managers 
for leading position on the Industrial 


record has been most exciting 
throughout the year. For the first 
six months Manager L. Janson of 


Williamsburgh held the honors. Di- 


rectly afterwards manager W. J. 
3urn of Brooklyn pushed to the 
front. Durine the past month Man- 


ager J. I. McLeod of Pittsbure has 
nassed each of the Eastern Districts 
and within a fortnight Manazver Burn 
hag fallen into third place. They are 
all so near it is quite likely other 
changes are in sight and no one can 
predict the leader for the last week 
of 1907. Closely following these gen- 


tlerep mav be mentioned Manager 
BH, J, Whitaker of Harlem and Man- 
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ager W. L. Griffin of Jersey City. 
Manager W. J. Burn of Brooklyn 
leads the Colonial forces for the year 
in respect of Ordinary. Next to him 
are Managers L. P. Walsh of Tren- 
ton, L. Janson of Williamsburgh, H. 
J. Whitaker of Harlem, and W. L. 
Griffin of Jersey City. 

The latest changes noted among 
the Colonial forces are: Appointments 


to Assistancies—A. E. Hall, Williams- é 


burg; William J. Stock, Union Hill; 
M. A. Clymer, Philadelphia; Martin 
Ganzler, New Brunswick; E. W. 
Cranmer, Detached Assistant Mana- 
ger at Harrisburg, has been advanced 
to the full managership. S. C. Mil- 
lard has been advanced to the man- 
agership of the Reading District. J. 
P. Boyle, Newburgh; Charles W. 
Johnson, New York. A. P. G. Viglez- 
zi has been transferred from New 
York to South Philadelphia. 

Agent M. Misick of Brooklyn has 
the honor of holding first place in 
Ordinary for 1907 among the Colonial 


men. Following him are: T. Egan, 
Orange; F. E. J. Chrystie, Jersey 
City; D. Keenan, Jersey City; S. 
Shultise, New Brunswick; R. Gallo- 
way, Newburgh; W. L. Eisenbise, 
Reading; S. Philips, Jersey City; J. 


Grantling, Hoboken; J. Dallett, Har- 
lem. The leading Industrial Agent 
for the year is J. Grantling, Hoboken; 
followed by T. M. Devers, West Phila- 
delphia; J. P. Boyle, Newburgh; E. 
A. Donnelly, Camden; F. Cadmus, 
Newark: J. R. Kennedy, Newark; J. 
E. O'Neil, West Philadelphia; L. Fer- 


reri, Philade'phia; R. H. Galloway, 
Newburgh; M. Nogrady, Trenton. 


Assistant Manager F. C. Herrick of 
Brooklyn has been pressed very har.l 
during the year to get him out of 
first place on the Industrial record, 
but no one has yet succeeded in doing 
so. The gentlemen who are crowding 
him closest are: J. G. Howarth, Eliza- 
beth; G. Destler, Atlantic City; E. L. 


Oram, Elizabeth; J. H. Doyle, Tren- 
ton; M. J. McDonald, Pittsburg; A. 
Z. Markson. Brooklyn; T. Bannon, 
Hoboken; S. B. Hoge, Norristown; 
M. J. Dunn, Pittsburg. The leading 
Assistant in Ordinary is J. Conley, 


Newark, and after him may be men- 
tioned: E. L. Oram, Elizabeth; F. 


Herrick, Brooklyn; J. F. DeRoche, 
Trenton; J. Newman, Harlem; L. 
Hastings, Harlem: A. Viglezzi, New 


York; T. E. Miller, Williamsburgh; 
C. Strunk, Williamsburgh; H. M. Cov- 
ert, Brooklyn. 

Thomas D. Poole succeeds the Man- 
hattan Trust Security Company as 
Philadelphia manager for the Royal 
Union Mutual Life, of Des Moines. 
Mr. Poole is a clever solicitor, knows 
the insurance business and is blessed 
with many friends, all of which aug- 
ers well for the success of his new 
connection. 


A late addition to the directorate of 
the Penn Mutual Life Insurance Com- 
panv of Philadelphia, is John Ban- 
croft, a prominent financier of Wil- 
mington, Del. 


CHANGES IN SURETY OFFICE 


PROMOTION WELL MERITED. 
M. Joseph McCloskey Unanimously 
Elected President of Metropoli- 
tan Surety Company. 








That the directors of the Metro- 
politan Surety Company, of New 
York, appreciate the ability and loy- 
alty of M. Joseph McCloskey, who 
has been officially identified with the 
corporation since its foundation, was 
by their action Friday 
unanimously electing him 


attested on 


last, in 
president of the company in succes- 
sion to David McClure, resigned. Mr. 
McClure is a lawyer with an exten- 
sive and valuable practice, who ap- 
preciating that to successfully direct 
the work of the Metropolitan Surety 
would require more time than he 
could spare, concluded to retire as 
an executive officer of the institu- 
tion. 

The new president, Mr. McCloskey, 
though but thirty-two years of age, 
has proven himself a competent un- 
derwriter and a_ clever’ executive. 
That he will succeed in the responsi- 
ble position to which he has newly 
been chosen, those who know his ¢a- 
pacity and energy, thoroughly _ be- 
lieve. 

Following a common 
tion in his native town of Wappingers 


school educa- 


Falls, N. Y. Mr. McCloskey entered 
Manhattan College in 1895, from 
which he received the degree of A. 


B, (summa cum laude), together with 
the medals for philosophy, ethics and 
Latin Composition, and the purse for 


English Essay. Two years later he 
received the degree of L.L. B. (cum 
laude) from the New York Law 


School, and was admitted to the New 
York Bar. Authority to practice in 
the Federal Courts was granted in 
1900. For five years, 1898 to 1903, 
Mr. McCloskey served in the New 
York offices of the United States Fi- 
delity and Guaranty Company, of 
Baltimore, and the Aetna Indemnity 
Company of Hartford, practicing law 
independently thereafter until April, 
1905, when he was chosen assistant 
secretary of the then newly organiz- 
ed Metropolitan Surety Company, In 
December succeeding he was elevat 
ed to the secretaryship of the cor- 
poration, and in May last his ad- 
vancement to the fourth vice-presi- 
dency occurred, which latter office he 
held when he was called to become 
chief executive of the company. 
Thus from the above it will be not- 
ed that Mr. McCloskey is admirably 
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qualified to direct the fortunes of the 
Metropolitan Surety, having a legal, 


underwriting and general business 
training. He is familiar with the 
head office and field forces of the 


company and commands the respect 
and confidence of both. An idea of 
how ihe latter regard the new presi- 
dent may be gleaned from the num- 
ber and tone of congratulatory tele- 
grams sent him when news of his 
election reached the agency corps. 
The latter not only wish him every 
success, but pledge their best efforts 
to attain that end. 

In addition Mr. McCloskey was the 


recipient of many expressions of 
good will from executives of rival 
companies, attesting his high stand 


ing with the fraternity. 

Under Mr, McCloskey’s administra- 
tion: we look for such results in the 
Metropolitan Surety as_ will prove 
conclusively that the directors in 
elevating him to his present position, 
have consulted not only the best in- 
terests of the stockholders and 
agents of the company, but have con- 
tributed to the betterment of surety 
conditions in general. 

Condon Resigns. 

Frank A. Condon has resigned th 
third vice-presidency and treasurer 
ship of the Metropolitan Surety anid 
retired from its service. All other 
officers continue. 

The teams’ theft policy and the 
hotel burglary policy which the com 
pany has been writing for some 
months past, and which have not 
proven profitable, will be discontin- 


ued. All other branches of the burg 
lary department as well as the gen- 
eral surety lines, will be developed 


along conservatively aggressive lines 


To Meet in July. 


annual meeting of the In- 
ternational Association of Accident 
Underwriters will be held at Atlantic 
City, N. J., from July 7th to 10th, the 
headquarters hotel will be chosen Jat- 
er. The executive committee of the 
organization likewise perfected ar- 
rangements for collecting statistics 
on Health Insurance. Each member- 
ship company writing the business 
will be supplied with schedule sheets, 
which when properly filled in will be 
returned to the Tabulating Commit- 
tee to be handled by them with the 
aid of machines. 


The next 


Asks $100,000 for Automobile Acci- 
dent. 


As administrator of the estate of 
Marcus J. Jacobs, a theatrical man- 
ager of Newark, N.J, who was killed 
by an automobile driven by Dr. Watt- 
er H. Morris, of the same city, George 
W. Jacobs has brought suit against 
Dr. Morris to recover $100,000 dam- 
ages. The latter is now under $15,- 
000 on the charge of manslaughter 
for killing Jacobs. 


National Surety Added to List. 


To the limited list of surety com 
panies whose bonds will be accept- 
able to the comptroller of New York 
covering State deposits, has been ad- 
ded the National Surety, of this city. 

Many irregularities are said to exist 
in the affairs of the Merchants and 
Planters Bank, of Lawton, Okla., the 
eashier of which, D. R. Rankin, dis- 
appeared gome days ago, and is 
now being diligently sought for hy 
the police, 
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Ralph Butler, General Manager of 
the Central Accident Company, 
Passes Away. 





Ralph Butler, secretary and gen- 
eral manager of the Central Accident 
Insurance Company, of Pittsburg, ana 
one of the strongest and most pict- 
uresque figures in the accident insur- 
ance field, died on Saturday last. Fu- 
neral services were held at his late 
residence in Pittsburg on Tuesday 
afternoon. Mr. Butler had been ill 
for nearly a year past, and some two 
months ago went to a private sani- 
tarium in the vain hope that he would 
find permanent relief. He had post- 
poned cessation from business cares 
too long however, and his stay at 
the sanitarium failed to benefit him. 
Speaking of the man and his work, 
J. C. Bergstressor, editor of the “In 
surance World” and one of Mr. But- 
ler’s long time friends, paid the fol- 
lowing tribute to his memory: 

“On last Saturday night at 8:30 p. 
m Ralph Butler passed out of this 
life into the unknown beyond. Mr. 
Butler was a man of great intellect- 
ual strength, aggressive, but fair. He 
rather enjoyed a combat; courted it 
with his accident competitors by per- 
sonal correspondence, on the plat- 
form, forum, and in print. Knowing 
him as*well as we have for many 
years, we never heard him express 
a personal animosity. Nor do we 
think that any who disagreed with 
him on business methods entertained 
any against him; nor that there is a 
casualty official that ever met him 
who will not drop a tear and a flower 


upon his bier. 

“He was a man of many parts, a 
great worker, familiar with every 
minute detail of the company he 
created. Perfecting an organization 
and selecting capable lieutenants in 


the various departments, yet he scru- 
tinized every letter that came into 
the company’s office, and adjusted 
small matters as well as large ones 

“His demise can largely be attrib- 
uted to overwork. He was not an 
old man in years, only 59, but the 
strenuous work of his life sapped ths 
foundation of a splendid physical con. 
struction. 

“Mr. Butler started his active life 
as an attorney. He was attracted to 
insurance and entered the services 
of the Travelers in western New York 
in a general agency capacity. In 1895 
he came to Pittsburg, quickly inter. 
ested a number of prominent men and 
the result, was the birth of the Cen- 


tral Accident Insurance Co.; of which 
he has been continuously’ secretary 
and general manager. 


“The accumulation policy was one 
of his thoughts and many other in- 
novations in casualty insurance prac- 
tice emanated from his fertile brain. 

“Mr. Butler began to fail about a 
vear ago; his heart was overstrained. 
A visitation a couple of months ago 
to a sanitarium in New York for 
the Nauheim treatment produced no 
beneficial results. Returning to Pitts- 
burg he seemed to realize that the 
fight was over, but his mental facul- 
ties remained clear to the last. 

“Mr. Butler was a frequent con- 
tributor to this journal, generally 
over his own name, but occasionally 
using the nom de plume of “Old 
Timer.” 

“He gave his honor to the world; 
his blessed part to heaven. and sleeps 
in peace.” 





Rob Bank of $6,500. 


Through an attack by seven heav- 
ily armed men the Inter-State Bank 
of Canova, S. D., on Thursday last, 
lost $6,500. The affair was well plan- 
ned and executed, the robbers appor- 
tioning the work, which they com- 
pleted despite the fact that citizens 


of the town were aroused by the ex- 
plosion of the bank vault, and were 
fully aware of what was taking place. 





PRAISES LONDON GUARANTEE. 


Insurance Commissioner of Colorado 
Highly Endorses Financial 
Condition of Company. 


Commenting upon the examination 
of the London Guarantee and Acci- 


dent, Commissioner Rittenhouse, of 
Colorado, says: 
“This company was examined for 


the Colorado department by Consult- 
ing Actuary S. H. Wolfe, of New 
York. The last previous technical 
examination was made in 1899. The 
company does a large business in 
Colorado. Its financial condition was 
found to be excellent, its treatment 
of the public fair and its business 
methods generally to be commended. 
Owing to the lack of a uniform stand- 
ard for determining the unpaid loss 
liability on liability claims, it was 
important to know that the proper 
amount of reserves was maintained. 
The examination showed that larger 
reserves were maintained than _ re- 
quired by any state having a law 
upon the subject.” 

Capt. A. W. Masters, United States 
manager of the London Guarantee, 
returned from his trip abroad in 
search of health, about two weeks 
ago. It is stated that his condition 
is somewhat improved though he is 
confined to his home. The Captain 
is a prince in casualty circles and 
wherever known. For many years he 
has been a sufferer, but in the midst 
of it all he could pen the most bouy- 
ant message to his friends, viewing 
life entirely from the sunny side. His 
affliction may have deterred an ag- 
gressive campaign for business such 
as waged by some companies, but he 
has ever recognized the need for sta 
bility and reserve strength for lia- 
bility companies. It is not surpris- 
ing therefore to hear from such an 
excellent source as S. H. Wolfe that 
the reserves are larger than required 
by any state. 

At the Chicago office Capt. Masters 
associates are hoping for a speedy re- 
covery, a Wish that will be joined in 
by the entire casualty underwriting 
fraternity. 


CONTRACTORS’ RISKS. 
Growing Demand by Owners and 
Sureties That Liability Insur- 

ance be Carried. 





Agents should not lose sight of the 
fact, says the “Monthly Bulletin” of 
the Fidelity and Casualty Company, 
that owners or principals are very 
generally insisting nowadays. that 
their contractors for building opera- 
tions shall carry liability insurance. 
The surety of the contractor also 
frequently makes the same demand, 
in order that the solvency and credit 
of the latter may be safeguarded. 
Especially is this true if the surety 
is an insurance company. 

The specifications for public works 
projected by the Federal Government, 
and in many cases by States, coun- 
ties and municipalities, have a sim- 
ilar provision; and the specifications, 
of course, are made a part of the 
contract, 

It should be noted that the require- 
ment is a broad one; that it calls for 
insurance against loss for damages 
on account of personal injuries or 
death suffered by any person or per- 
sons during the prosecution of the 
work. The contractor’s risk, there- 
fore, can be effectively insured only 
by the writing of both employers’ and 
publie liabjlity polices. If he gubcon- 
tracts any part of the work, a con- 


tingent lability policy should be writ- 
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WANTED 


GEO. M. MOULTON, 





Managers and General Agents for 


Liberal Commissions and Non-forfeitable 
Renewal Commissions 


W. B. MUSSELMAN, 
WESTERN LIFE IDEMNITY COMPANY 


Masonic Temple, Chicago 


Pennsylvania 


Snperintendent 
of Agencies 


President 











subcontracts the en 
may nevertheless 
liability risk that 


ten also. If he 
tire operation he 
have a contingent 
should be written. 

Very many times the contractor ap- 
plies for an employers’ liability poli- 


cy only, ignoring his risk except as 
respects accidents suffered by his 
own employees; and his principal 
(pessibly through ignorance of policy 
forms) fails to discover the lack of 
full indemnity. It should be borne 
in mind that the employees of sub- 


ecntractors or of co-contractors con 
stitute a part of the exposure so far 
as the contractor's public liability 
risk is concerned. 


DEATH ON THE RAIL. 
Heavy Penalty Exacted for the Privi- 
lege of Rapid Traveling—Increase 
In Number of Accidents. 

All statements of railway officials 
to the contrary notwithstanding, sta 
tistics compiled by the Inter-Sta* 
Commeree Commission show a stead 
increase in the number of deaths du 
to railway accidents In the fiscal 
vear ended June 30 last 5,000 persons 
met death on the rail, while 76,285 
other were injured, more or less ser: 

ously. 

Increased traffic and the insistent 
demand for rapid service, coupled 
with the emplevment of a large nur 
ber of inexperienced trainmen, are 
the responsible causes for the depler 





able accident record Commenting 
upen the results shown, the report 
States: 


“The salient facts in the figures for 


the year are, first, that there have 
been heavy increases in all of th 
items, except accidents in car coup 
ling and from striking against over 
head obstructions: and, second, 

the number of passengers killed and 
injured in collisions and derailments 
has increased to an alarming degree 
In this item, the very large total re 
ported in 1905 is now exceeded by 
seventeen per cent. The comparativ 


smallness of the increases in casual- 
ties due to coupling and uncoupling 
cars, and in accidents to men on the 
tops of freight cars, is undoubted!\ 
due in large measure to improvemen 
in the maintenance and care of auts 
matic couplers and the increased us 
of air brakes on freight trains.” 


Boggs Becomes President of Frank 
lin Casualty. 

John W. Boggs, whose resignation 
as vice-president and agency manager 
of the Philadelphia Casualty Com 
pany of Philadelphia, was reéently 
announced, will take the presidency 
of the Franklin Casualty Company, 
now in process of organization at th 
Quaker City, shall have been fully 
formed. 

A progressive Eastern surety com- 
pany is open to receive applications 
from men qualified to act as agency 
superintendent. Those of experience 
and proven capacity only will be con- 
sidered. “Confidential,” care Eastern 
Underwriter, 





AccDINT WN SUpawes coMPAN’ 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York.’ 





ihe Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 
David McClure, President. 


Andrew T. Sullivan, First Vice-Presi- 


dent. 

Clinton D. Burdick, Second Vice-Presi- 
dent. 

Frank A. Condon, Third Vice-Pres, & 
Treasurer, o 


M. Joseph McCloskey, Fourth, Vice- 
President 

Valter C. McClure, Secretary. 

G. E. Hart, M. J. Mulrennan, Asst. 


Secretaries. 





“he Empire State 
Surety Company 


pals Pb. oweuletea $500,000.00. 
393,906.78. 


Capital 
Surplus 


Sur‘ ty and F delity Bonds, Liability, Burg- 
larv, Pate Glass, Boiler, Personal Accident 
aud Health Insurance: , 

William M. Tomlins, Jr. 

Mos 8 May. 

Willa: d P. Reide, 

Daniel Stewart, 


New York Office, 34 Pine St, * 
Brooklyn Office, 192 Montague §t, 


~esident 
First Vice President 
Second Vice President 
Secretary 
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Farnishes All Classes of 


ral —& Fidelity and Surety Bonds 


And Issues 


Burglary, Personal 
dent, Health and Plate 
Glass Insurance. 


WRITE FOR PARIICULARS. 


HENRY G. PENNIMAN, President, ROBERT A, DOBBIN, Jr., Secretary, 


ACCi- 





+ Giied Surety Company y The Bankers Life Association 


OF DES MOINES 


| A Mutual Association of Preferred Risks. Fxcep- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
| ment, Security of its Funds and Satisfactory Results 
| for its Policy Holders 

Assets January i, 1907, $10,282,181.51 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 


| GEO. HAYWOOD, General Agent, Yonkers, N. Y. 





United Surety Bldg. 


Baltimore, Md. 









THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS. 





4 
Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a_ safe, 
equitable contract. 





FINANCIAL STATEMENT. 


1907 $42,826,918.80 
38,824,520.39 
4,002,398.41 


Assets, Jan. 1, 
Liabilities 
Surplus 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 

J. A. Barbey, Asst. Sec’y. 


Wm, F. Davis, Asst. Sec’y. 





GERMANIA 


FIRE INSURANCE COMPANY, | 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital, 
Assets, 
Net Surplus, 


$ 1,000,000.00 
5,178,071.22 
1,094,932.62 





HEAD OFFICE: 
Cor. William and Cedar Streets. 


A Good Man Wants a Position With 


a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, pruspectiv- insurarts and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be prof.table. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance of America 
THE ROOKERY, CHICAGO, ILLINOIS 3 





J. G. Walker, President. 
T. Wm. Pemberton, 1st Vice-Pres. W. L. 


ORGANIZED 1871 


Life Insurance Company Of Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 
Life 


T. Rogerson, Secretary, 





The PIONEER Southern Industrial Insurance Company. 


The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company, 
The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 
I es ae oa Bae pang te oi nh aioe ARs we ae ae OVER— $3,000,000.00 
SNR Wb POON 6.5.6 ceo sein ck ee aks aeons OV ER—$55,000,000.09 
Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





Security Mutual 
Life Insurance Company 


BINGHAMTON, N. Y. 
CHARLES M. TURNER, - - - Presiden 
Issues the New York Standard forms of 
policies providing annual dividends, Men 
of ability wanted in unoccupied territory. 
For particulars, address 
C. H. Jackson, Agency Sec’y, Home Office 





safe-guards established by the law of 
| New York—the most exacting ever 
| enacted, 


| 


| most profitable securities consistent 
| with safety, . 


| equalled by few and excelled by none, 


| held by it for sixty-four years as, 
























THE 


Mutual Life 


Insurance Company 
of New York 


Under a New Management, 
With the standard policies and the 


With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 


With an economy of management 
maintains its place in the front rank 


The best dividend-paying company, 
The best company for policyholders, 
The best company for agents, 


Apply for agéncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 





$106.000,000 


Paid in Fire Losses 
in the United States alone during 





















THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY, 


Pr Ae ere ee oer iyte res rT $7,865,185.55 
CN DE DE ic does se) bbowrtcs eas uwenenes 2,622,129.12 
EOGGOR ORIG WW. ZERO. BB; BIST oc cccccsscvccesceces 25,407,810.21 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fiy- 


wheel, Employers, Public, Teams, Workmen’s Collective, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 

OFFICERS: 


GEORGE F. SEWARD, President. 
HENRY CROSSLEY, 
Assistant Secretary. 
GEORGE W. ALLEN, 
8rd Assistant Secretary. 


ROBERT J. HILLAS, 

Vice-President, Secretary and Treas. 
FRANK E. LAW, 

2nd Assistant Secretary. 











57 YEARS. 
Pittsburgh Life and BY THE 
Trust Company, LIVERPOOL 
| AND T ONDON 
“Endorsed at Home” - 
Insurance in Force in Peansylvania Over -” GLOBE 


$10,000,000 
W. C. BALDWIN, Pres, 
Solicitors’ Contracts Direct 
with the Company 


No General Agents 
Assets Exceed Total Liabilities by More 
than $800,000 
PITTSBURGH LIFE B’LD’G, Pittsburgh, Pa. 










Insurance Company. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Office, 45 William St. 






















